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FEDERATION MIXES IN 
ON CONTINGENTS 


State Body Tells Commissioners It Is 
Against Profit-Sharing Plan 
of Compensation 


KANSAS ACTION A SURPRISE 


First Time the Federation Has Taken 
Part in a Company-Agency 
Controversy 


One of the significant incidents at 
the Insurance Commissioners’ Conven- 
tion in St. Louis this week was the ac- 
tion of the Insurance Federation of 
Kansas in entering the discussion re- 
garding contingent 
writing a letter to Chairman Jesse 8S. 
Phillips, of the Laws and Legislative 
Committee of the convention, taking 
sides in this controversy. The letter, 
written by the Insurance Federation of 
Kansas, registered a protest against the 
invasion of the contingent commission, 
declaring it to be “inequitable, unjust 
and illegal.” It was signed by Luther 
C. Bailey, president of the Kansas I ed- 
eration; R. A. Algire, secretary, and 
W. W. Webb, the latter a member of 
the National Council of Commissioners. 
The object of the letter was to bring 
the point of view of the Kansas Federa- 
tion on contingent commissions before 
the National Convention of Insurance 
Commissioners. It is the first time a 
federation has gone on record on a dis- 
tinctlly company agency proposition, 
such as is contingent commissions. 
The letter of the Kansas Federation 
follows: 

Hon. Jesse S. Phillips, Chairman. 

Dear Sir: On behalf of the Insur- 
ance Federation of the State of Kan- 
sas we will thank you to incorporate 
among your files the following argu- 
ments against the question of contin- 
gent commissions now under discus- 
sion, 

The term “contingent commission” is 
4 misnomer. It has, in fact, only a 
relative and not a concrete application. 
It cannot apply to the profit arising out 
of fire underwriting, since the record 
discloses that the trade profit of fire 
insurance companies for the last ten 
years is absolutely less than nothing. 

Quotes Underwriting Record 

The record discloses that the under- 
Writing loss to American companies 1s 
$1,285,046; the loss to foreign compa- 
lies ig $14,297,040: making a total of 
$15,582,086, or about one-half of 1 per 
cent for the ten years. 

There could be no clearer demonstra 
tion that the fire insurance business as 
4 Whole has long since been reconciled 
ing te absence of any trade profit arts- 
well om underwriting, and Is quite 

content to operate the business en- 
{Continued on page 14.) 
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San Francisco Ten Years Ago 


Ten years ago “THE HOME OF NEW YORK" kept faith with 
its Policyholders in San Francisco, and with its Agents every- 
where, in conformity with its reputation, by promptly notifying its 
representatives in the stricken city that all losses would be paid in 
full immediately on adjustment, and this was done. 

“THE HOME OF NEW YORK” still leads, with assets larger 


than those of any other Fire insurance company in America. 
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and Mercantile 


Entered United States 


1866 


Insurance Co. 


Policyholders protected by nearly $9,000,000 United States 
assets, with further guarantee in every policy, of 
protection by entire fire assets of the com- 
pany which are many times larger. 
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NO ACTION ON 
SOCIAL INSURANCE 


Insurance Commissioners Hear Report 
By Superintendent Potts and Post- 
pone Action Until Fall 


TO PROBE INSURANCE “EXPERTS” 


Committee to Investigate Union Cen- 
tral Capital Increase—Loans and 
Lapses Discussed 


St. Louis, April 19.—The National 
Convention of Insurance Commission- 
ers which met in St. Louis this week 
discussed a number of important mat- 
ters. 

The commissioners took no action 
insurance. An exX- 


regarding social 


haustive review of the subject was 
made by Superintendent Potts, of TIll- 
nois. Later he will submit the report 


in writing In the meantime, he is at 


liberty to make use of the information 
as he may see fit. It will not be con 
sidered formally by the commissioners 
until their September convention, which 
is to be held in Richmond. 


Investments 


Matters regarding estate investments 
of insurance companies and bank de- 
posits held by insurance companies 
were discussed and referred to a sub- 
committee composed of Merrill, of New 
Hampshire; Bailey, of Vermont, and 
Hardison, of Massachusetts. 

The question of whole life insurance 

was referred to a sub-committee com- 
posed of Phillips, New York; Merrill, 
New Hampshire; Young, North Caro- 
lina. 
Commissioner Herman L. 
Ekern, of Wisconsin, discussing the 
question of codifications of rulings, 
suggested that a clearing house be es- 
tablished for the assembling and dis- 
tribution to the various departments of 
all important departmental rulings and 
that the rulings be indexed, according 
to the sections of the law covered. It 
was decided to do this. 


Former 


A committee consisting of Commis 
sioners Mansfield, Young, Hardison, 
Button and Phillips, was appointed to 
investigate the increased capitalization 
of the Union Central Life. This is the 
action of the increasing 
its authorized capital stock from $500,- 
000 to $2,500,000. 


Company in 


Firms That Sell Insurance Information 


Commi oner Dunbar, of Tennessee, 
introduced a resolution which was 
passed, asking that the committee on 
law and legislation investigate firms 
elling insurance information and re 
port at the September meeting 

The matter of real estate investments 
and certificates of deposit, referred to 
the committee on assets of insurance 
December meeting, 
was referred to a sub-committee com- 
posed of Commissioners Merrill, Hardi- 
on and Bailey. 


companie at the 


Suggestion By J. R. Clark 


A new proposition in fundamental 
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economics was submitted to the con 
vention by Commissioner Frank Tag 
gart, of Ohio, in a communication from 
Jesse R. Clark, of Cincinnati, president 
of the Union Central Life Insurance 
Company. Mr. Clark called attention 
to the evils of the loan privilege He 
showed that the privilege operated fre 
quently as an injustice to non-borrow- 
ing policyholders, and indicated how 
the privilege could be exercised in an 
emergency to the serious detriment of 
the companies. He showed that 
the loan is not a general asset. He 
urged the elimination from all controll 
ing statutes the provisions as to rate of 
security and foreclosure 


also 


interest, sole 
on default 

A sub-committee considering the 
question of allowing fraternal orders to 
take credit for the present value of in 
terest earnings in excess of the rate 
assumed for purposes of valuation re 
ported and asked time to consider the 
subject 

To Study Question of Lapses 

A resolution was passed to the effect 
that the laws and legislation committee 
study the question of lapses of life in 
surance policies and report means for 
reducing this Joss at the September 
meeting. 

The question of a 
mutual or assessment 


uniform code for 


companies was 


referred to a sub-committee composed 
of English, Jowa; Taggart, Ohio; Me 
Master, South Carolina. 


SUE TWO COMPANIES 


F. Roe Searing Disappeared After An- 
nouncing That He Intended To Go 
Swimming at Shore 


Mrs. Nancy M. Searing, of Philadel 
phia, Pa., entered suit April 13 in the 
United States District Court against 
two insurance companies to recover 


$18,000 on policies covering the life of 
her husband, F. Roe Searing, a former 
contractor and builder, of that city. 

He disappeared mysteriously on the 
beach at Atlantic City on August 17, 
1915, after arranging to go bathing with 


a man who accompanied him from 
Philadelphia. 
The insurance companies contend 


there has been insufficient proof of 
death and declare that the money will 
be paid without delay when Mrs. Sear- 
ing proves her husband is dead. The 
companies are the Equitable and Con- 
tinental. 


The new service de- 

New partment established 
Service by the Equitable Life 
Department of lowa, has just start- 
ed. A particular fea- 

ture of the service department is ,that 


it aims particularly to render to pres- 
ent policyholders through the direct 
medium of its agents actual service in 
the way of counsel and advice on vari- 
ous matters pertaining to policies al- 
ready in force. 

Data pertaining to life’ insurance 
will be furnished by this service de- 
partment to any policyholder upon in- 
quiry. It will also be a clearing house 
for ideas and suggestions from beth 
policyholders and agents. Addresses 


will be changed quickly where a _ poli- 
cs holder moves, and the agent into 
whose territory he goes promptly ad- 


vised. Policies will be gone over with 
the policyholder by the agent, benefici- 
aries and options changed if desired 
on thus being inspected, suggestions of- 
fered whereby the policyholder can 
better fit the policy to his needs and 
wishes, policy loans will be watched 
and recommended reduced where pos- 
sible, advance premium payments will 
be suggested so that policyholders may 
teke advantage of the liberal discount 
allowed, information given in advance 
of rate changes because of change in 
age, and ‘various other services all 
aimed to create closer contact as 
between policyholder and company 
through the medium of the agent. 





J. S. RICE, 


Chairman of the Board 


Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


J. T. SCOTT, 
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BIG 
TEXAS 
co. 


DALLAS, TEXARKANAS 
FT.WORTH . 
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The Big Texas Company 
Assets over 
MILLION DOLLARS 


Insurance in force over 


THIRTY-FIVE MILLION 
DOLLARS 











For Agency Contracts Address 0. S. CARLTON, Pres., HOUSTON, TEXAS 








CONVERTIBLE TERM 


8,660 Issued By Northwestern Mutual 
in 1908—1,513 in Force Decem- 
ber 31, 1915 


Some interesting figures are derived 
from a tabulation prepared by the Ac- 
tuary’s Department of the Northwest- 
ern Mutual Life, showing the history 
year by year of the Company’s first 
year’s issue of Convertible Term insur- 
ance, 

It seems that there were 8,660 Con- 
vertible Term policies issued (paid-for 
basis) in 1908. At the end of the seven 


year conversion period which expired 

in 1915 the following tabulation § fur- 

nishes some very instructive data: 
Number P.C. 

of of 

Policies Issued 

Issued (paid-for basis)... .8,660 

7 Years’ Totals 

ERDOOE cccccscccvcscesse eel 8.02 


MO Sis socoumsbiens canes 194 
Converted (orig. date). .1,875 


2.240 
21.651 


Converted (c’r’nt date).1,981 22.876 
Total terminated ...... 7,147 82.529 


In force at end of 7th yr...1,513 17.471 


TWO MORE BANKS ADVERTISE 

). M. Crutchfield, of Richmond, Va., 
reports that the First National Bank of 
that city is advertising life insurance 
in the local papers. 

C. H. Mooney, of Grand Rapids, Mich., 
sends a copy of an advertisement rec- 
ommending life insurance inserted in 
the Grand Rapids “Herald” by the Old 
National Bank of that city. 





SUES KNIGHTS OF PYTHIAS 

The case of Angie Holl, of Albany, 
N. Y., against the Supreme Lodge of 
the Knights of Pythias to recover on an 
insurance policy, was tried April 10 in 


Schenectady Supreme Court’ before 
Justice Edward C. Whitmyer. The 
court asked the attorneys to submit 


briefs. 





It is growing steadily. 


ficiaries. 


‘an be sold. 





VICE to FIELDMEN.” 


COMPANY. 





| There is a Man | 


Who has spent several years selling insurance. 
He has been producing over $200,000 cach year. 
He has an ambition to do GREATER things. 
He is willing to consider a GOOD proposition. 
He desires a DIRECT CONTRACT. with 
FICE of a good company. 
He can build up an Agency Force. 
He is not afraid to have his record investigated thoroughly. 


He is a MAN and a SALESMAN, 


There is a Company 


| 
| 
With a clean record which dates back to 1860. | 
It has over $52,000,000 of Assets. | 
| 
| 


It has a Free Health Service for Policyholders. 
It has an insurance Money Investment Service for Bene- 


| 
It has a NEW and unusually attractive Disability Clause. | 
It has policies that can be sold where any GOOD policies | 
| 
| 


Its motto is not only “Service to Policyholders” but “SER- 


| lis address is 50 UNION SQUARE, NEW YORK CITY, and 
| its name is THE GERMANIA LIFE INSURANCE 


Do you know the Man? 


Superintendent of Agencies, 
like to be put in touch with him before JUNE 1ST. 


the HOME OF- 


T. LOUIS HANSEN, would 














WHY CLAIMS ARE RESISTED 


RECORD OF NORTHWESTERN MutT, 


Good Reasons for Refusing to Pay 
Under the Only Eleven Policies 
in Dispute 
A few badly informed persons pro- 
fess to believe, without discrimination 
that life insurance companies contest 
the payment of death losses on friyo. 
lous and technical grounds. But ag life 
insurance companies are dependent op 
public opinion for their progress ang 
prosperity it is easy to see that no com- 
pany in good standing can afford to 
contest the payment of claims op 
srounds not very well founded. Bear 
in mind, however, that claims may be 

mode on very slight grounds. 

The officers of a company are select. 
ed to manage the business for the mem. 
bers and they manifestly have no right 
to pay out the funds of policyholders 
t dishonest and fraudulent claimants, 
A policyholder who knew of such a pay- 
nent would have a legitimate right to 
protest. 

Northwestern’s Record 

The Northwestern Mutual Life hag 
rade public resisted claims accumulat- 
ed on the books on January 1, 1916, 
They amount to $89,971. Since organi- 
zation the Company has paid to repre. 
sentatives of deceased policyholders 
$3 88,564,267. 

The following is a statement of factg 
in each resisted claim case: 

Policy 793497, $50,000. This was a 
corporation policy. It was assigned in 
August, 1910, by the proper officers of 
the corporation to the wife of the in- 
sured. After death of insured in De 
cember, 1910, the Company paid the 
policy to wife as assignee. The bene- 
ficiary corporation was adjudged bank- 
rupt February 28, 1911. The trustee in 
tinkruptcy questions the validity of 
the assignment of the policy to insur 
ed’s wife and sues to recover. 

Policy 466662, $2,000. Policy surren- 
dered for cash in 1911. Form of sur 
render signed by insured and _ benefici- 
ary to whose joint order a check was 
issued. Insured died in 1912. Benefici- 
ary sues for amount of policy claiming 
that her signature-to the surrender was 
forged. 

Policy 167219, $18,355.71. 
a death claim but a suit 
balance claimed under an 
timate. 

Policy 195908, $976.10. Suit for al- 
lexed balance to make up agent's esti 
mate. 

Policies 163616 and 186216, $6,502.33. 
A!'so a suit for alleged balance claimed 
under an agent’s estimate. 

Policy 249795, $2,531.68. Amount 
ciaimed by insured over and above ac- 
tual tontine dividend. 

Policy 244786, $3,848.52. Amount 
claimed by insured over and above ac 
tual tontine dividend. 

Failed to Give Renewal Notices 

Policy 546585, $1,000. Issued 1903 on 
19-year renewable term plan. Insured 
failed to notify Company of desire to 
rerew until after expiration of ten-year 
period. Company then refused to re 
new as policy had expired. Insured 
died and suit is for amount of original 
policy. : 

Policy 976006, $2,452.10. Suicide 
within one year. Company admits lia 
bility for legal reserve only, $47.90. 

Policy 657073, $2,000. Suit for $2,000 
with interest and refund of premiums. 


This is not 
for alleged 
agent’s es- 


Insured disappeared. No proofs of 
cde ath furnished. 
Policy 607379, $305.22. Policy sur 


rendered. Parties now claim they never 
received amount paid. , 


A GOOD RECORD . 

The Missouri State Life has $125 of 
assets for every $100 of liabilities, 
earned 6.6 per cent. on its invested as 
sets last year, and in the last ten years 
its assets have increased 1494 per cent. 
its surplus 1430 per cent, its insurance 
in force 755 per cent. 









April 21, 1916. 


THE EASTERN 


UNDERWRITER 


3 





—__ 


Clever Stunt by 
G. C. Wells Agency 


NEW AGENTS SELL POLICY TO 
BUSINESS MAN IN CONTEST 


Five Men at Agency Meeting Try to 
Convince Dry Goods Concern’s 
Sales Manager 


The Graham CC. Wells Agency in 
pittsburgh of the Provident Life & 
Trust Company was about to hold a 
quarterly business meeting. 

This meeting was of more than usu- 


al importance because it was in cele- 
pration of two things: 

First The agency had paid for —_ 
jelivered more business in the first 


three months of 1916 than any previous 
record of any other general agent in 
ihe history of the Provident. 
There had been a 
contest between the 
and Agency No. 22 
Philadelphia—-based on 
The Graham C. 


three 
Wells 
Louis 

paid 
Wells 


Second 
nonths’ 
Agency 
Paret, in 
fur business 
Agency won. 
Real Sales Demonstration 
done so, it cast around for 
a good stunt for the quarterly meeting 
and decided that a real sales demon- 
siration would have a good effect. Mr. 
Wells consulted James Rae, a director 
aud head of the department of 
the Arbuthnot-Stephenson Co., one of 
the leading dry goods houses of Pitts- 
burgh. Mr. Rae fell in with the spirit 
of the occasion and graciously agreed 
tu the plan which was as follows: 

Five of the newer agents of the 
Wells Agency were selected by lot and 
each was given certain information 
concerning Mr. Rae-—-for instance: 

Mr. Rae is 16, married, has a son 
aud a daughter, is already heavily in 
sured in the Provident, carries some 
oher insurance, is in good health, and 
believes in insurance. 


Having 


sales 


ace 


The plans on which his insurance is 
cerried were also given, and each of the 
five men informed that he would 
have 10 minutes in which to present 
hie proposition during the meeting. 


Was 


The meeting proper was held in the 
assembly room of the Oliver building, 


and almost the entire selling force of 
the Wells Agency was present. 
Fire Agents Tackle Case 

Seated at a large mahogany table 
vas Mr. Rae, and beside him an agent 
who acted as his secretary and who 
brought in each agent as his turn came 
the five agents having been excluded 
irom the room until the time arrived. 
Warren Pickett was first--and did re- 
hiarkably well for a new man—only a 
neonth at the business. (C. N. Boyd 
came second and as later developed 
learly won--so that he receives hon- 
orable mention. William M. Alrich was 
liird—and he—likewise nearly won, as 
Mi. Rae especially mentioned him in 
is summing up. W. F. Bremner was 
lurth-—aad recommended a plan which 
he stuck to -and won out as described 
wer, L. L. Conn last and left a 
‘ery good impression. 

How “Sale” Was Made 

At the finish, Mr. Rae was given 15 
mutes to make his decision, and then 
arose and awarded the business to Mr. 
Premner signing up for $5,000 on a 
Man which matures as an endowment 
"24 years—paid up in 20 years. 

Mr. Rae paid a tribute to the other 
men, but stated that Mr. Bremner had 
Most nearly approximated his needs 
énd had made him see them. 

During the sale, Mr. Rae tried to get 
ena net to talking about the divi- 
8 Of another company, but Mr. 
blemner tactfully reminded him that 
“¢ would cheerfully talk about them 
ened time, but the 10-minute in- 
ne ¥ would not permit him to get 
Nilo technicalities. 

a — had with him a $50 
K and asked Mr. Rae if he 


Was 


€ » ° . 
Culd buy anything with better secu- 


rity back of it—or anything which 
would render more service than a num- 
Ler of such bills would render and then 
hed up strongly to Mr. Rae the mental 
picture of having 20 of these to spend 
ut age 70. 

His selling talk was clean cut, clear, 
lcud enough, snappy and in short point- 
ed sentences and illustrations, and he 
die not refer to dividends once, but 
ecntinued to hold up protection for 
w:fe and children and ready available 
money in old age to make old age com- 
fortable. 

Pays for Policy 

James Rae has since met the medical 
examiner, has paid for his policy and 
has it in his possession, and it need 
hardly be said that he has endeared 
himself to the Wells Agency, not only 
cn aecount of the business bought, and 
the vote of confidence registered, but 
on account of his willingness, as a 
sales manager, to help along another 
company’s selling problem by taking 
an hour out of a busy Saturday half- 
cay (April 8), and be interviewed five 
times and later sum up the entire 
heur’s work in an equitable manner 
and award the business to the man 
vho had won it fairly and who had 
brought out points which will benefit 
cither agents in their presentations. 


HANSEN MONTH . 

March was Hansen month with the 
Cermania Life in honor of the Com- 
pany’s superintendent of agencies, who 
recently completed his twentieth year 
of continuous service with the Germa- 
nia. Production was 30 per cent. in 
excess of production of the next best 
month in the fifty-six years of the 
Company’s history. 

The new business 
first quarter in the home department 
exceeded $6,000,000. These figures also 
break all previous records. 


issued during the 





PRAISE FROM CANADA 
Toronto, April 15, 1916. 
Editor The Eastern Underwriter: 
We have read with considerable in- 
terest the issue of The Eastern Un- 
derwriter of April 7, containing 
written expressions of opinion of 
various bankers in New York on 


the value of business life insur- 
ance. Our managing director, J. F. 


Weston, desires to express to you 
the appreciation of this Company 
of your effort in this connection, 
and to say that he considers the in- 
surance fraternity is under a deep 
debt of gratitude to you for putting 
in this form such unqualified en- 
dorsement of the value of business 
life insurance and its effect on com 
mercial credit. 

We would also thank you to keep 
us advised from time to time when 
any similar items of this kind are 
likely to appear to avoid any possi- 
bility of matter of this nature es- 
‘aping our notice. 

THE IMPERIAL LIFE ASSUR- 

ANCE COMPANY OF CAN- 
ADA. 











BONUSES BEING PASSED 

The English life companies have 
been compelled to meet extraordinary 
demands since the war on account of 
their higher mortality and depreciation 
of assets. 

At the annual meeting of the Pru 
dential of London, the chairman recom- 
naended the passing of bonuses (divi 
dend payments) to policyholders and 
the transfer of the amount to the re- 
serve account. 
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LIFE OF AGENCY CONTRACT 


DATA GATHERED BY E. A. WOODS 


Companies Asked to Tell How Many 
Contracts Are Made and Termi- 
nated Within a Year 


E. A. Woods, president of the Nation 
al Association of “Jife Underwriters’, 
has written to all the life insurance 
companies in the country asking for the 
number of contracts in force a year 
aco, the number made and the number 
terminated. This is along the line of 
ihe campaign of scientific salesman- 
ship, which has been one of the fea 
tures of the present administration of 


tlhe National Association of Life Un 
derwriters. 
Some Companies Do Not Keep This 


Record 
may appear some of 
the companies have not kept records 
showing percentages of contracts ter 
minated, ete., with the reasons for their 
termination, and there are students of 
tle business who believe that if more 
altention were paid to these figures it 
wculd result in a great deal more care 
in the original making of 


Strange as it 


these 


con 
tracts. 

It is also said that few or the great 
general agencies of the country have 


records available showing the number 
of contracts made ten years ago, for 
instance, with the history of these con 
tracts, when they terminated and how 
One of the best agencies in the United 
States, which has kept a record, finds 
that 13.1 per cent. of the contracts it 
made in five years is still in foree. Of 


the contracts made five years ago, 28.1 
per cent. terminated within the first 
half year; 37.9 per cent. terminated 
Within the second year, and 7.3 pet 


cent. of the original contracts 
nated within the third year. 
If the figures that the companies will 


termi 


furnish are made public they will be 
most interesting to study. Anyway, 


the mere fact that the question is being 
discussed will surely cause a clearing 
up of the situation, with the institution 
o; more system at the start, where 
most of the trouble centers. 


FOUR YEARS, NO REJECTIONS 





1. J. Batdorf’s Record, Harrisburg, 
Compared With That of David 
K. Paige, Akron 


I. J. Batdorf, special agent of the 
Northwestern Mutual Life in Harris 
burg, Pa., disputes the claim of D. K 
Paige, of the Mutual Life, Akron, that 
the latter made a record in writing 
$512,500 without rejection with fifty ap 
plications, covering a period of two 
years, during which time he never had 
a rejection. 

Mr. Batdorf admits 
record is a good one. 
however, follows: 

Amount of insurance written, 
500; lives, 251: time, January 1, 
to January 1, 1916; 


that Mr. Paige’s 
His own record, 


$521, 
1912, 
rejections, none, 


MUST CLEARLY PROVE SUICIDE 


Insured Found in Room Dying of Gas 
Asphyxiation—No Evidence to 
Show Suicide Intent 


Justice Lehman, of the New York 
Supreme Court, says that the law of 
our country indulges in the presump 
tion that a person will not take his 
own life, and unless it can be clearly 
proved by an insurance company that 
the insured did commit suicide it must 
be presumed that the death was the 


result of accident. The matter arose in 
the case of Herschkowitz v. Mutual 
Life Insurance Company of New York 
The insured was found in his room at 
six o’clock in the morning dying from 
gas asphyxiation. No evidence was in- 
troduced to show how the gas escaped 


or to show any intent to commit sul- 
cide. The jury was instructed to ren- 
der a verdict against the insurance 


company. 
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IOWA BANK HOST TO AGENTS 


ST LOUIS IDEA SPREADING 





Cedar Rapids Security Savings Institu- 
tion Entertains Insurance Men 
at a Dinner 

The Security Savings Bank, of Cedar 
Rapids, Ia., has adopted the St. Louis 
Union Bank’s plan of insurance adver- 
tising, described by The Eastern Under- 
writer in last week’s issue. After de 
ciding to inaugurate the plan the Secu- 
rity Savings Bank gave a dinner to the 
lite insurance men of Cedar Rapids. 
The acceptances to the invitation were 
100 per cent. 

The purpose of the meeting was to 
talk over the idea evolved by an offi- 
cer of the St. Louis Union Bank, where- 
by it is made possible for men in or- 
dinary circumstances to carry a max 
imum amount of life insurance for the 
protection of their families. This is 
done by depositing a stated weekly or 
monthly amount at the bank, so that 
when the premium falls due the money 
wherewith to pay it will be in the bank. 
It is the Christmas club idea applied to 
life insurance premiums. And the de 
pcesiting of this weekly amount in the 
bank for the life insurance premium 
kads to the depositing of other 
amounts for other purposes and estab- 
li-hes habits of thrift among the people 
of the community which makes Cedar 
Repids a better city in many ways. 
Speeches of Bank Cashier and Vice- 

President 

Frank Filip, cashier of the bank, was 
tcastmaster. He said the meeting was 
unique, and would not have been possi 
ble a few years ago because the savings 
bank and the life insurance companies 
have been regarded as competitors. But 
this is the day of co-operation and mu 
tual helpfulness. And after all the basic 
rrinciple anderlying savings bank and 
I:fe insurance is much the same. It is 
the laying something aside for a rainy 
day and for the comfort of those whom 
the depositor or the policyholder leave 
behind. 

KF. C. Fisher, vice-president of the Se 
curity Savings Bank, spoke of the lowa 


nortgage as affording gilt edge secu 
rity for the investment of life insur- 
avce funds. He believed it yields the 
evenest and the very best returns. He 
spoke of the mission of the banks in 
assisting their depositors to accumu- 


lete and also to conserve and expend 
to the best advantage. He also dwelt 
upon the protection of beneficiaries by 
trust companies and similar institu- 
tions. 
Griffin McCarthy Tells of St. Louis Plan 
Mr. Filip then introduced’ Griffin 
McCarthy who explained in detail the 
pian which wag originated and put into 
practice by the St. Louis Union Bank. 


That bank ran a series of advertise- 
ments to acquaint the people of St. 
l«wuis and the near-by territory with 


the advantages such a plan offered. It 
has been very successful there and he 
predicted that the Security Savings 
bank which originated the movement 
im this city will make it equally suc- 
cessful here. 

Mr. Griffin McCarthy, who is the 
youngest bank advertising man in St. 
Louis, is a native of the West but was 


raised in West Virginia. He has been 
connected with the banking business 


in various ways and at various times 


since the summer of 1905, when he 
went to work at the age of 14 in the 
office of the West Virginia National 


Benk at Huntington, W. Va. This bank 
is now merged with the First National 
Bank of that city. 

Mr. McCarthy graduated from high 
school at Huntington, and for two years 
was a student at Oberlin college, Ober- 
In, O., where he specialized in econo- 
rics 

Since 1912 Mr. McCarthy has been 
connected with banks in St. Louis. 
First with the Jefferson-Gravois Trust 


opening special 


Company, and later with the St. Louis 
Urion Bank, of which institution he is 
now manager of the publicity depart- 
ment. 

Mr. 
ierested in 
publicity work 


been actively in- 
banking educational and 
for several years. He 

a member of the St. Louis Chapter 
o! the American Institute of Banking, 
and a graduate of their two-year course 
in banking and banking law. He is a 
member of their permanent committee 
on publie affairs, and is often called 
upon to speak or write on public ques 
tions connected with the banking busi- 
Hie is also an enthusiastic mem- 
ber of the St. Louis Advertising Club, 
which hopes to secure the Convention 
of Associated Advertising Clubs of the 
World for St. Louis in 1917. 

Insurance Men Speak 

A. I. Steece, Dr. Johnson, Allie Reed 
and several other insurance men spoke. 
\'l praised the courage and the enter- 
prise of the Security Savings Bank for 


McCarthy has 


ness. 


the altruistic work it igs doing. It was 
the general opinion that the plan will 


be a great success in this city and that 
it will be helpful to the insurance men, 
to the banks, but more especially to 
ile people of this city and vicinity. 


COMMENTS ON ST. LOUIS AD. 


“The Financier,” Banking Paper, Dis- 
cusses Bank’s Life Insurance Pub- 
licity; Gives Approval 


Not long ago a big commercial bank 
spent some money for newspaper space 
in which to advertise life insurance, To 
casual observer this seemed like 


the 

an egregiously foolish way to spend 
money; and even when the apparent 
‘Soker” at the bottom of the ad was 
read, in which the sensible suggestion 


was made that a separate bank account 
Le kept at this institution to take care 
of life insurance premiums, it was hard 
understand 


for the average man. to 

just what the object to be gained was, 
or why the bank was willing to spend 
money to boost the business of other 


people. 


Of course, there are a number of 
angles on the proposition, and all of 
them are good. One is that life insur 


excellent proposition, and 
who is well covered from 
this standpoint is a better credit risk, 
especially if his concern is a borrower 
and has a corporation policy on the life 
of its head. 

Another thing is that the polieyhold- 
ev of an insurance company thereby 
marks himself ag one who feels his 
personal responsibility as a citizen and 
the head of a family. Life insurance 
is designed to transfer the burden of 
taking care of helpless widows and or 
plans from the community to the indi- 
vidual, through the medium of a distrib 
uting organization called a life insur- 
vace company; and hence to earry in- 
surance shows that one has developed 
ocial self-consciousness. People of this 
sort are valuable additions to the list 
of depositors of any bank. 


ance is an 
that the man 


Then, too, it is evident that advertis 
ing of this kind is going to make the 
bank “solid” with the life insurance 
people. Such an ad helps everybody 


in the life insurance business, because 
helps in the hard job of educating 


the public to the necessity of giving 
life insurance salesmen a hearing. In 


fact, the day after the ad referred to 
appeared, many of the general agents 
of the big companies called up the head 
of the bank and thanked him for what 
had been done. 

Considering it all around, an ad of 
{his kind is good business, even if it 
does not result in very many people 
life insurance savings 
accounts, as suggested in the advertise- 





ment.—-‘The Financier.” 
BLANCHARD RESIGNS 
C. C. Blanchard has resigned as gen- 


eral agent of the Northwestern Mutual 
Life in Providence. Resignation takes 
efiect April 30. 


MAY HAVE $100,000,000 YEAR 


New paid for business of the Mutual 
Benefit is being produced at a rate 
which, if maintained on the basis of 
the first quarter, will give the Company 
$100,000,000 net for the year 1916. The 
business of March was the greatest for 
any one month in the history of the 
Company. 

Much of the 
Monthly Income plans. During the 
three months of 1916 a total of 881 
‘upplemental agreements for $4,841,085 
412 having been 


new business is under 


issued—-of these 
March. 


vere 
issued in 


ee 





Le 


Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing 
applications but of collecting the 
premiums, are always welcome to 
our forces and can be advanta- 
geously placed. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, T1. 
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|Warm Personal Interest 





the Fidelity and its Fie 
both are forging ahead. 


The Fidelity 


That describes the happy relation existing between 


higher success in that atmosphere. 


Write to 


Insurance Company 
WALTER LeMAR TALBOT, Presidert 


ld Men, and explains why 
Maybe you could reach a 


Mutual Life 


PHILADELPHIA, PA, 














1867 





is interesting history. 


ning of a better er 


. , 
nine years’ record of 
in force, 


Thirty years req 
reach the first One | 
Millions; 
for the second; 


third; 


of the distance to the 
half Billion Mark 


' : 
the growing strength 


For information, addr 


ALLAN WATERS 
Superintendent of Age 


The 

Union 

Central 

Life 

Insurance Co. 
CINCINNATI 


JESSE R. CLARK 
President | 
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Growing in 
and Favor 


A REMARKABLE RECORD 


The rise of any great institution 


The story of the early struggles 
of the Union Central; the begin- 


giant strides of later years are all 
graphically told in the accom- 
panying chart, covering forty- 


only seven years 
six for the 
five for the fourth; 
and _ practically one-third 


cov- 
ered during the past year, #2020200” 
s 


There are “reasons” for 


favor of the Company. 


1916 


Strength 


$429,975,546.00 


INSURANCE IN FORCE 
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Mutualization Plans of 


Home Life of New York 


PUBLIC STATEMENT BY COMPANY 
Company to Pay $450 a Share for Re- 
tirement of its Capital 
Stock 


The Home Life Insurance Company, 
which, aS announced some time ago 
will mutualize, proposes to pay $450 a 
share for the retirement of the stock. 
The Company was incorporated in 1860. 
It has $125,000 paid-in capital, divided 
into shares of $100 each. Dividends 
have been limited to 12 per cent. annu- 
ally. The stockholders have received 
nearly $850,000 in dividends since or- 
ganization. 

The plan of retirement of stock fol- 
lows: 

For the acquisition of the shares of 
the capital stock of Home Life Insur 
ance Company, of New York, pursuant 
to Section 95 of the Insurance Law of 
the State of New York, to the end that 
the Company may become a mutual life 
insurance corporation. 

% 

The Company is to pay the sum of 
$450, plus an amount equal to the ac 
crued dividend as hereinafter provided, 
for each share of the outstanding 
twelve hundred and fifty shares of its 
capital stock of the par value of $100; 
provided that the plan shall be ap 
proved, 

(1) by a vote of the stockholders rep 
resenting a majority of the capital stock 
at a meeting of stockholders to be 
called for the purpose; 

(2) By a majority vote at a meeting 
to be called for the purpose in the man 
ner hereinafter provided, of policyhold 
ers each insured in at least one thou 
sand dollars and whose insurance shall 
then be in force and shall have been in 
force for at least one year prior to such 
meeting; and 

(3) By the Superintendent of 
ance in writing. 

Upon the approval of the plan as 
above set forth, payment for the stock 
is to be made by a deposit with the 
Franklin Trust Company, at its office, 
No. 44 Wall Street, in the City of New 
York, of the sum of $562,500, plus an 
amount equal to the accrued dividend 
at the rate of 12 per cent. per annum 
on all outstanding stock at the date of 
such deposit, for and in behalf of the 
owners of the shares of the capital 
stock of the Company at the date of 
such deposit, and notice of such ap 
proval and deposit shall thereupon be 
mailed to each stockholder of record 
Upon the delivery and surrender by a 
stockholder to said Trust Company of 
a certificate or certificates for his stock, 
properly endorsed in blank for transfer, 
such stockholder shall be entitled to re 
ceive from the Trust Company the sum 
of $450 for each share so surrendered, 
plus an amount equal to the accrued 
dividend to the date of the deposit to 
be made by the Home Life Insurance 
Company as above stated. 

As certificates for shares of the capi 
tal stock are delivered and surrendered 
‘o the Trust Company under the plan 
and payment is made for the stock, the 
Certificates so surrendered are to be 
ielivered by the Trust Company to the 

ome Life Insurance Company. 

™ If. 

_The sum to be deposited by the Home 


Insur 


Life Insurance Company is to be ap- 

propriated out of the surplus of the 

Company for the acquisition of all of 

its capital stock as herein provided. 
III. 


This plan is to be submitted to the 
stockholders of the Company at a spe- 
cial meeting of stockholders called for 
that purpose, to be held on the 2d day 
of, May, 1916, at eleven o’clock in the 
morning, at the office of the Home Life 
Insurance Company, No. 256 Broadway, 
New York City. Fourteen days’ notice 
in writing of the time, place and pur- 
pose of such meeting is to be given by 
registered mail to each registered 
stockholder, at his address, as the same 
appears on the books of the Company 
at the date of the mailing of such no 
tice, and the notice is to be accompa 
nied by a copy of this plan. Each 
stockholder will be entitled to one vote 
for each share of stock appearing by 
the books of the Company to be owned 
by him, and may vote in person or by 
proxy. The result of the vote cast at 
such meeting shall be certified by the 
Secretary of the Company to the Super 
intendent of Insurance 

IV. 

This plan shall also be submitted for 
approval at a mé¢eting called for the 
purpose of policyholders of the Com 
pany, each insured in at least one thou 
sand dollars, and whose insurance shall 
then be in force and shall have been 
in force for at least one vear prior to 
such meeting. The meeting of policy 
holders shall be held at the oflice of the 
Company, at No. 266 Broadway, in the 
City of New York, on the 25th day of 
May, 1916, at eleven o'clock in the 
morning. Notice in writing of the meet 
ing shall be given to each policyholder 
then appearing by the books of the 
Company to be insured in at least one 
thousand dollars, and whose insurance 
if continued in force until the date ot 
the meeting will then have been in 
force for at least one year, by mailing 
notice of the time, place and purpose 
of the meeting to each such policy 
holder at his address as shown by the 
Company's books, at least fourteen days 
before the date of the meeting The 
notice shall be accompanied by a copy 
of this plan. Kach of such policyhold 
ers, Whether insured under one or more 
policies, shall have but one vote, and 
may vote either in person or by proxy 
Two forms of proxy are to be sent to 
each of said policyholders with the no 
tice of the meeting and the copy of thi: 
plan, one headed “Proxy for the Plan,” 
designating George W. Murray and 
William S. Gaylord and each of them 
as attorneys and agents of the policy 
holder to vote for him in his name 
place and stead in favor of the plan; 
and another headed “Proxy Against the 
Plan,” designating Graham R. Holly 
and Frank H. Trimble, and each ot 
them as attorneys and agents of the 
policyholder to vote for him in his 
name, place and stead against the plan 
To be effective, proxies must be filed 
with the secretary of the Company at 
least five days before the meeting, so 
as to afford an opportunity for tabulat 
ing and verifying them in advance of 
the date of the meeting The vote cast 
at the meeting will be canvassed by 
three inspectors to be appointed by the 
Superintendent of Insurance, who shall 
certify the result to the Company and 
to the Superintendent of Insurance 


Upon the deposit by the Home Life 





18 unsurpassed for 
all members, 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 














THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and 


Director of Agencies 











Insurance Company with the Franklin CHICAGO TENETS 
Trust Company of the sum of $562,500, i 
plus the accrued dividend, as herein- What New Insurance Field Club Be- 
above provided, for the acquisition by lieves—Wants Regular Solici- 
the Company of all its capital stock, tors Only Recognized 
and after written notice to stockhold 
ers of the approval of the plan and of 
the deposit, as hereinabove provided, 
the Home Life Insurance Company is 
to become a mutual life insurance cor 
poration, pursuant to the provision of We 
the Insurance Law of the State of New 
York, and the procedure provided for 
by Section 52 of the Insurance Law is 
to be followed to conform the charter 
to the status of the Company as a mu 
tual life insurance corporation, or to We believe that the selling of 
adopt in whole or in part, a new char life insurance is neither a business 
ter in conformity with said section nor a profession as long as clerks, 
carpenters, chauffeurs, bookkeep 

The Company has issued the follow pee — others can directly or 7- 

directly receive compensation on a 

AE ALCMON: ae life insurance sale 

“At the meeting of the Board of Di ; 
rectors of the Home Life Insurance 
Company, held on Monday, April 17, a 
plan of mutualization was recommend 
ed to the stockholders and policyhold 
ers, copy enclosed solicitors who think as we do and 
“This plan will be voted upon by the believe the present methods should 
stockholders at a meeting to be held be changed. 
on May 2, and if approved will then be 
ubmitted to the policyholders 

“The purpose in proposing — this 
change is to give the policyholders a 
more direct interest in the management 
of the Company and to safeguard the 
Company aginst schemes for obtaining 
stock-control, and from the use of such 
control to exploit the assets of the Com 
pany for selfish ends 

“Attempts which have been made at 
various times in the past to control the 


The Insurance Field Men’s Club of 


Chicago announces its plank as fol 


lows: 


object to the selling or plac- 
ing of life insurance by anyone not 
a regular recognized life insurance 
solicitor, whose principal business 
at least is life insurance. 


Statement by Company 


We believe that the time has now 
arrived to ourselves to all 
outside influences, and this can be 
done only by uniting all of the 


close 


We believe through unity we can 
raise the standard and productive 
ness of every life insurance sales- 
man. 

We believe that we can learn a 
great deal from each other. 

We believe there is a great deal 
to learn in this business, 

We believe that we can eliminate 
the unfair competition that has so 
long existed among the solicitors 


— and ee of hea ge themselves. 
pany yy purehase oO 1@ Stock lave Fe ce ee ee anil 
been unsuccessful because of the de We believe by getting acquainted 


with each other we will be come 
friends as well as competitors. 

We believe that we are helping 
every life insurance solicitor and 
every man selling life insurance 
ought to belong to our organiza- 
tion. 


fense which has been made by the for 
mer and present stockholders of the 
Company acting in the interests of the 
policyholders. 

“The management, however, has felt 
for some time that it was desirable to 
effect this mutualization if possible 
particularly in view of the fact that un 
der the restrictions of the present laws 
which have been placed about mutual 
companies the mutual plan of govern 
ment appears now to be more popular 
and in the best interest of the policy 
holders. Hence, the movement for thi 
change 

“The 


ment of the stock, $450 a share, is emi- 
nently fair, and is much less than the 
price which the stockholders could have 
obtained on more than one occasion for 
their stock if they had been willing to 
ell without consideration of the inter 


price proposed for the retire- ests of the policyholders.” 





IF your present connection is satisfactory and profitable, 
stick to it. IF NOT, then contract with a WESTERN 
MUTUAL old line life company for territory in the GREAT 
and PROSPEROUS WEST. 

A few DESIRABLE OPENINGS just now, with liberal 
brokerage and renewal contracts for DESIRABLE men. 


Northwestern National Life Insurance Company 


MINNEAPOLIS 
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McMASTER TALKS TO LIFE MEN 


MEETING IN SOUTH CAROLINA 
Commissioner Praises Life Companies 
and Criticises Fire Company Atti- 
tude—A Lawyer's Story 


The convention of the Life Under- 
yvriters of South Carolina, held in 
Columbia a few days ago, Was an unu- 
sual success. 


Hugh M. Willett, former president of 
the National Association of Life Under- 
discussed the non-partisan ad- 
vertising campaigns of life underwrit 
ets’ associations in daily newspapers, 
and told how the National Association 
cf Life Underwriters stands ready to 
co-operate A meeting of the South 
Curolina Association's committee on 
education and conservation was held, 
at which it was decided to inaugurate 
a campaign of advertising under the 
auspices of the association in several 
Seuth Carolina dailies, the cost to be 
berne by voluntary contributions of 
managers and general agents. 

W. J. Roddey, of Rock Hill, a former 
president of the South Carolina Asso- 
ciation, discussed “Qualifications of the 


riter 
writers, 


Ideal Life Insurance Salesman.” He 
bus been in the business a quarter of a 
century. His five essentials for suc- 
eces in selling are health, enthusiasm, 


character and “hike.” Mr. 
urgently urged by R. E. 


, 


imagination, 
Roddey was 
Peters, president of the North Carolina 
Association, to visit the convention of 
the North Carolina life underwriters 
in Durham on May 9. 


McMaster’s Talk 


Commissioner McMaster, who is now 
the storm center in the State, because 
the fire insurance companies have with- 
drawn, following the passage of Laney- 
Cdom anti-rate compact laws, discussed 
“Some of the Motives That Prompt a 
Man to Insure His Life.” Discussing 
tue religious basis for insurance, he 
iilustrated it by the interpretation of 
Pharoah’s dream by Joseph, the hold- 
common by the early 
Christians, the declaration of St. Paul 
to bear one another's burdens, but 
each man to bear his own burden. 

He substantiated that the life insur- 
ance association had sought to prevent 
avnoyance to borrowers in South Caro- 
lina due to the present fire insurance 
conditions, that the life insurance com 
panies had met the conditions promptly 
and had accommodated themselves to 
it and were now making loans and in- 
vestments in this State. 

Ile cited the Penn Mutual’s recent 
purchase of $250,000 in bonds of his 
Scate to show the willingness of the 
life companies to make loans there. Mr. 
McMaster explained the way in which 
a certain section of the Laney-Odom 
ect was passed. He explained that it 
wus the identical section which he had 
had enacted several years ago to stop 
rebating among life agents and he 
feels that it had worked successfully 
and had aided the life insurance agents, 

When it appeared that the Laney- 
Odom bill would become a law, he was 
appealed to by an agent of many years’ 
experience who urged that if the rate 
bureau should be driven out the result 
would be rate cutting and disaster to 
the agents. The matter was submitted 
to some special agents who had ap- 
proved it, and now the companies of 
these same agents are protesting 
avainst it. 

Mr. McMaster declared that a gen- 
eral readjustment of the fire insurance 
business was necessary and that it is 
coming. But there will not be any 
n.cre life insurance legislation. 


ing of goods in 


Old Lawyer Discusses His Insurance 


Ambitions 


T. Moultrie Mordecai, venerable 
Charleston lawyer, recited the story of 
the “Juggler of Notre Dame” which he 
had read in the French in his youth, 
aud told how it had appealed to his 


imagination. He described how as a 
lad he had worked to get the money 
with which to educate himself and that 
the first money that he could get, in 
1872, $17.87, went to pay for a policy 
of $1,000, for the benefit of his mother. 
The next year he took out a policy for 
$2,000; and subsequent to that he in- 
creased his insurance gradually. It 
began to stir his imagination, and he 
was ambitious to have $30,000 of insur- 
ance when he became 30 years of age. 


This became a religion with him. He 
struggled and saved and attained his 


earnest ambition. At 40 he had $100,- 


600 of insurance. 


Many knew that Mr. Mordecai is re- 


puted to be the most heavily insured 
man in the State, but few had heard 
the story of how he had acquired it, 


policies, but through 
years of struggle. He expressed it ap 
pealingly. “The proudest thing that I 
have to remember is that first policy I 
tuok out for the benefit of my mother.” 


rot all in large 


Mr. Mordecai declared that he was 
ir:spelled to tell this story to the life 
irsurance agents for it might assist 


tiem to be of help to struggling young 
men Who could do no better with their 
money than to invest it in small 
umounts in insurance. 


Those Who Attended Convention 


Names of those who attended the 


convention follow: 


I. . Quarles, Charlotte; Calhoun Harris, An 
| Ja M. M Walhalla; J. 5 Land, 
Columb Ames IJlaltiwanger, Columbia; John 
W. Lillard, Columbia; Tl. FL Jackson, Colum 

R. J eters, Charlotte; J. Y. Bryson, 
J ee; W. Co Breeden, Bennettsville; C. S. 
Alston, Charlotte; 1 ke sSroadnax, Columbia; 
( W. Este Columbia * S. Munsell, Co 
lumoms: 4 ! M ye Columbia; RR. Keith 
Charles, I ‘ e; J. Olin Horne, St. George; 
1. J. Al Latta; J. B. Aiken, Florence; Ira 


A. Calhoun, Kingstree; T. M. Mordecai, 





( lestor Fr. J. Parham, Union; Carroll H, 
Ia » Cola \ S Henley, Columbia; 
Walter 1 olumbia; W. J. Roddey, 
Ik Hil iller, Rock Hill; FF. G 
Ou ( M. Mattison, Anderson; 
( Anderson; Wm A. 
i | ( ; karle P. Martin, Colum 
Rodney WK. Klapman, Columbia; E, D 
Byers, Spartanburg; W. M. Carter, Columbia; 
Iluyl M Willett, Atlanta; Charles H. Bar 
on, Columbia; A. D. L. Barksdale, Greenville; 
| m Capers, Summerton; FF. HL. Ilyatt, Co 
mbhia; Chas. W. Vebb, Anderson; R. 
(iin Anderson; A. B. Langley, Columbia; W. 
I : vlitz, Columbia; Berrien Brooks, Co- 
lumbia; Ty Oregon Lawton, Jr, Greenville; 
Marion Rich and R. S. Witherington, Colum- 
1 1 I. Evans, Blenheim; W. M. Bostwick, 
Columbia; P . Tarrant, Newberry; C. E. 
l m, Abbeville; C. G. Bradford, Colum 





Langley, Columbia; J. McLaurin, 





Bethune; T. Moultrie Mordecai, Charleston; 
Fieklin Columbia; Hl, A. Graham, Green 
ville; George Acosta, Columbia; 8. Hough, 
( den; W Bb. Twitty, Heath Springs; W. 
Walker, Ehrhardt; J. R. Roseberry, Co 
mbhia; O. Y. Brownlee, Due West; J. H. 
cal Union; B, *’ Barron, Columbia; 
Nu tus Byer Columbia; E ’, Wilson, Co 
lia ; FF. W. Felkel, Anderson; J. H. Owen, 
\ rson; KF. J. Burriss, Anderson; TT. H 
Cat vcll, Greenville; Jno, J. Allen, Latta; 
Ira A. Calhoun, WKingstree; W. P. Younce, 
Jolinston; In C. Evans, Greenwood; C. C 
ludlwards, Chester; J. Olin Tlorne, St. George; 
I. M. Butler, Charleston; S. R. Spencer, Rock 
Hill I. Ek. Upp, Columbia; R. 


Ferguson, 
Columbia; P. A 


partanburg; Fred teins, 
) Freeman, Colum- 


Hlodges, Columbia; R. FE 


nas db T. Coleman, Charle ston; W. C. Stewart 
Columbia; Wm. Schirmer, Charleston; Win- 
cl ter Graham Denmark; S. A. Irby, Co 


Columbia; ¢ 
Zz. P r , q McElveen, R. J 
Blalock, Ilugh Brown, K. M. Beckman, Co 


tird, 


lumbia; has. I Paylor Lexington; G. H 
Powell, Cheraw; I B. Gilliam, Columbia; R 
Mel. Watts, Cheraw; T. . Stuckey, Mayes 
ville I E. Whittle, W. D. Love and N. E 
Hood. Columbia, 
TOO LATE 
The following exact copy of nota- 


tions taken from the back of a prospect 
card and sent in by one of the North- 
western Mutual Life’s agents, furnishes 
a torcible argument for the “Do it now” 
theory. The prospect, when first ap- 
proached, was a good risk: 


9/30/13 Interested in 20 Year Endt. 
Send illustration. 

10, 2/15 Will decide in a week or two, 

12/ 2/13 Out. 

12/17/13 Will buy in six months. 

1/15/14 Out. 

7/21/14 Not expected to live; has 
quick consumption, 

3/17/15 Died. No insurance. Mother 
dependent. 


FRATERNALS LOST MEMBERS 


DECREASES ARE SHOWN IN 


Knights and Ladies of WHonor 
Heaviest Decrease—Fraternal 
and Union Next 


1915 


Had 


A number of fraternal orders had a 
decrease in membership during 1915. 
The amount of the decrease follows: 


American Benefit Society ...... 4,284 
Bro. Loco. Fire. and Eng. ...... 3,734 
Bro. HH. H.. TRRMMOCN ...6000e005 2,869 
Canadian Order Cho. Friends 6,700 
Pratermal Aid Union ........605 14,091 
OCTET OTe eT ee 1,097 
Fraternal Brotherhood ......... A026 
Em. GGSE THAME. ocicccwisccassss 3,0) 
Ind. Order Free Sons, Judah .... 3,096 
Ind. Order Foresters ........... 10,750 
Knights and Ladies of Honor ...14,115 
RAGE GME. BMG 66ci sec ecccsveus 2,013 
NG -CEMOOS nk ccc cvaccscas 9,841 
Modern Bro. of AM. .....c60%. 4,002 
National Prot. Legion .......... 5,076 
POCIOREL TIMIOR oc eas vcvcccwens 4,118 
New England Order of Pro. .... 4,096 
ee eee 5,275 
PPE BVCHMMME oicccwicsdcsvcves 2,891 
re 1,148 
Piserim PRtMOrs ....cicceseccsss 4,541 
Yooman of America .....5...65- 3,165 


Other Orders Lose Members 

Other orders showing a decrease for 
the year include Alliance Nationale, Ar- 
tisans Order of Mutual Protection, 
Benevolent Knights of America, Bohe- 
mian Slavonian Ben. Society, Canadian 
Order of Foresters, Catholic Knights of 
Ohio, Catholic Workmen, . Columbian 
Woodmen, Fraternal Mystic Circle, 
Gold Reserve Life Association, Home 
Benefit Association, Free Sons of Is- 
rael, Knights of Pythias, Insurance De 
partment, Odd Fellows’ Relief Assn. of 
Canada, Order of Columbian Knights, 
Royal Templars of Temperance, South 
Slavonic Catholic Union, Supreme Tribe 
of Ben Hur, Texas Commercial Union, 
United Order of Golden Cross, A. O. U. 
W. of Massachusetts, Minnesota, New 
Jersey, South Dakota, Vesta Circle, 
Women’s Catholic Order of Foresters, 
Woodmen of the World. 


Gains 

The biggest gains were made by the 
Woodmen of the World (Sovereign 
Camp), 28,421; Royal Neighbors of 
America with 25,202; Woodmen’s Cir- 
cle, 10,316; Brotherhood of American 
Yeoman, 15,980; Knights and Ladies of 
Security, 10,380; Modern Woodmen of 
America, 17,089. 


The Modern Woodmen of America 
has more insurance in force than any 


of the fraternals, $1,499,561,500. 
$12,421,741 in benefits last year. 

Next comes the Woodmen of the 
World (Sovereign Camp) with $1,007,- 
932,400 in force, and which paid last 
year $7,469,178 in benefits. The Royal 
Arcanum paid more than the Sovereign 
Camp, W. of W., for benefits—$9,007,- 
23 in 1915, while its insurance’ in 
force is not $500,000,000. 

The total insurance in force of the 
fraternals is $9,443,671,501. During the 
last year they paid out $103,508,093 in 
benefits. 


It paid 


TIPS FROM NEW YORK LIFE 


Rules Which Should Be Observed to 
Get Best Results With Medical 
Examinations 
The New York Life has instructed 
agents that they can expedite matters 
a great deal by following these rules: 
Don’t employ an irregular examiner. 
About 30 per cent. of the delays are due 
to infractions of this rule. If you don’t 
know who is the regular examiner, con- 
sult the cashier of your branch office. 
Don’t make appointments with your 
applicants for outside examinations that 
conflict with the examiner’s office 
hours. Find out his office hours and 
then respect them. It will save your 


own time and help you in many ways 
that we do not need to point out. 

Don’t forget that a medical health 
certificate is required for the delivery 
of a policy when more than one month 
has elapsed since the date the policy 
was originally forwarded to the agent 
by the cashier. 

Don’t fail when visiting a new place, 
or one not recently visited by you, to 
ask your branch office cashier for a Jigt 
of the medical examiners in that vicjp. 
ity. Changes of examiners frequently 
take place through death, resignation, 
removal, etc., and it will pay you to 
keep constantly posted. Lists of ex. 
aminers should be verified by you at 
the branch office at frequent intervals 
corresponding with the 
home office about an application, give 
full name of applicant and date of 
birth, also policy number if there pe 
one; the case can thus be easily identj 
fied and delay avoided. Be _ particular 
about the date of birth—-there are 
many people of the same name on our 
lists, making the birth dates neces 
sary. 


Do, when 


Do always employ the regular exam 
iner where the Company has one, 

Do see that we are promptly notified 
if an examiner dies or moves away, 

Do see that all applications and pa. 


pers bearing the signature of the in. 
sured are filled in in black ink, with. 
out blotting. Don’t blot. For record 


is neces 
papers, and 


purposes at the home office it 
sary to photograph these 
strong black ink is the only ink that 
gives satisfactory results. Inks of 
other colors, or blotted writings, take 
faded impressions and are often unde 
cipherable. 

Do remember that if the employment 
of a new physician is unavoidable (due 
to the absence, death or removal of the 
regular examiner) the credentials of 
the physician employed must accom 
pany the application to the home office 
together with a full explanation of the 
circumstances. 

Do your best to bring about a con 
ference between applicant and exam 
iner when advised by the branch that 
the home office has written the exam- 
iner for further information from the 
applicant regarding the suspended ap 
plication. 


AN ESTIMATE OF L. F. BUTLER 


Written by Sylvester C. Dunham Short 
ly Before Latter’s Death—Con- 
tempt for the Specious 


Shortly before Sylvester C. Dunham 
died he wrote the following letter com- 
menting upon the capabilities of Louis 
I’. Butler, who became his successor 
as president of the Travelers: 

“In my judgment no one in America 
has made so important a contribution 
to the development of liability and com 
ensation insurance and its adaptation 
to the responsibility of employers to 
employes for personal injuries sustain 
ed in service as he has. I think this 
Weuld not be denied by any insurance 
expert who has been connected with 
that kind of insurance. 

“Among Mr. Butler’s personal chat 
acteristics are his ability to concen 
trate; to sift out the material from te 
immaterial; to discard to com 
municate his conclusions when reached 
without waste of time or words; his 
contempt for anything that is specious 
or misleading and the quickness with 
wlich he detects these infirmities.” 


waste; 


YOUR PARTNER, THE BANK 


At the April 20 luncheon of the Pitts 
burgh Life Underwriters’ Associavio® 
Kk. S. Eggers, assistant cashier of the 
Union National Bank, discussed “You! 
Partner, the Bank.” KE. M. Power, of 
the E. M. Power Co., advertising SP° 
cialists, had for his subject “The Value 
of Advertising.” 
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pay $500,000 ON L. W. 


Former Head of Important Chain of 
South Carolina Mills Carried 
Business Insurance 
With the payment of $500,000 to the 
parker Cotton Mills Co. by American 
life insurance companies on account of 
the death of L. W. Parker, its former 


head, the financial equilibrium of the 
company, Which operates a number of 
cotton mills in South Carolina and 


which was in process of reorganization 
at the time of the death of Mr. Parker, 
has been restored and it will shortly 
resume business on a sound basis, says 
the New York “Commercial. ; llere 
“pusiness” insurance presents its sec- 
ond demonstration of its value as a 
“life saver” of concerns put in jeop- 
ardy by the death of executives within 
the past few months. 
Reverses at Outbreak of War 

Mr. Parker was recently the orga- 
nizer and head of the Parker Mills, one 
of the most important milling compa- 
nies in South Carolina, At the out- 
preak of the war Mr. Parker met re- 
verses on account of his large holdings 
of cotton. His personal embarrass- 
ments were reflected in the affairs olf 
the company and at his retirement sev- 
eral months ago he was heavily in- 
debted to the company, which for that 
reason was forced into reorganization. 
The $500,000 insurance which the com- 
pany carried on the life of Mr. Parker 
was continued in force for the protec- 


tion of his indebtedness to the com- 
pany. The insurance served two pur- 
poses: it first protected the company 


against the sudden loss of the services 
of Mr. Parker and consequent financial 
loss, and then it served to protect its 
interests as his creditor. 

That the commercial and industrial 
world in general is turning to “busi- 
ness” insurance for protection against 
loss through the deaths of important 
executives is demonstrated by the fact 
that in the first three months of 1916 
American life companies wrote more of 


this form of insurance than in any 
three months in their history. Unless 
there is a marked falling off in this 


field before long it is probable that the 


companies will exhaust the allotments 
they have made for form long before 
the end of the year. 

The necessity for this protection 


seems to have just dawned upon many 
leaders in the business world. 
They are joining the ranks for the first 
time, while those who have carried 
“business” insurance and have come to 
have a higher appreciation for it are 
having more. The thing seems to be in 
the air. 


of the 


Unsolicited Inquiries 
Life insurance agents say that for 
the first time they have experienced 
insolicited inquiries for insurance that 
have resulted in big business for them. 
The recent action of the Reserve banks 
i incorporating queries with reference 
to life insurance carried by borrowers 
in their loan forms have been factors 
in bringing the value of business insur 


alice home to the small business man 
4s well as the big. 
The banks are letting it be under- 


stood that life insurance is an import 
ant factor in credit. If a man at the 
lead of a big business which is largely 
a one-man concern is not insured for 
he benefit of his company the banks 
are pretty sure to insist that the line 
. credit of that concern be kept within 
‘ne safety lines of its assets. Where 
surance is carried the bank takes 
into account the ability of the execu- 
Wvé and upon the theory that credit 
‘Ss two-thirds the man and one-third the 
assets they stretch a point. 
., surance men and bankers say that 
ee of the times point to the day 
‘Nit will be just as necessary for 
the head of a business to be protected 
'y life insurance as it now is for its 
Moperty to be protected by fire insur- 


ance. Insure early! is the admonition 
of those who waited too long. The fact 
that insurance is difficult to obtain in 
large amounts after a man gets to a 
certain age has brought disappointment 


to more than one executive who saw 
opportunities for expansion that re- 
quired a stretching of credit that the 


banks would not approve in the ab- 
sence of life insurance protection. 


LIFE INSURANCE TAXES 


State Should Hand Over Taxation 


Re- 
turns to State Health Depart- 
ments, Says Moore 
The April edition of “The Key- 
stone,” published by the Southern 
States Life, Atlanta, Ga., going to 


policyholders, is devoted to health mat- 
ters to a large extent, presenting a 
number of good theories about health 
movements, including a special article 


on mortality in Southern States, writ 
ten by W. R. Halliday. The number 


contains the following statement about 
taxes, Which will interest companies as 
well as policyholders, written by Presi- 
dent Moore, of the Southern States: 
“Why not return to the people each 


year, for the support of tieir State 
health departments, an amount equal 
to the taxes collected by the States 


from life insurance companies? 

“No matter upon what basis this tax 
is levied the fact remains that it is a 
direct burden upon the men who have 
undertaken to discharge their obliga- 
tions to society by protecting their 
families and their businesses. 

“Efficiency is not only well directed 
activity, but carefully planned con- 
servation. Life insurance conserves 
the values which are a part of human 
life; health regulations increase indi- 
vidual potentiality by rendering men 
more productive, as well as adding to 
their length of days. 

“Therefore, the taxes which thrifty 
and thoughtful persons contribute to 
the State in levies upon life companies, 
would find the widest range of useful- 
ness in the promotion of health regu- 
lations that will increase the produc- 
tive ability of all the people. 

“As the taxes from life companies 
are only a small part of the receipts 
from insurance as a whole, each State 
could easily afford to divert these funds 
to the work of the health authorities. 
Especially is this so when it is consid- 
ered how largely this course would tend 
to increase the production of the peo- 
ple and eventually to create more 
wealth upon which to receive more 
taxes through the ordinary channels, 

“For the year ending December 31, 
1914, life insurance companies paid to 
the States in taxes the sum of $10,550,- 
837, an average of $215,323 per State. 

“In the same time these States ap- 
propriated to the support of their 
health departments $3,326,020, or an 


average of $70,766 per State. If this 
ten and a half millions could be put 
out for health advancement it would 


give a fund in most ways adequate. 
“Every activity must have its power 

house. The State Board of Health is 

the central plant, radiating physical 


FIRST ADVICE TO NEW MEN 


FOLLOW INSTINCT, SAYS BEHM 
Start With Man Who Knows Little 
About Insurance—Select Pros- 
perous Neighborhood 


Mr. Charles L. Behm, manager of the 
Massachusetts Mutual Life, at Syra- 
cuse, endeavors to give his new men 
a good start, and one of his methods is 
to address them, for a time, letters of 
suggestion, a week or ten days apart. 
Here is some of his advice: 

Follow your first impulse. There is 
not an old agent among us who does 
noi mourn the applications lost because 
he failed to go at once to see some man 
whose name occurred to him. Don’t 
wait until you feel in the mood—the 
way to feel in the mood is to go now 
aud do what your better impulse dic- 
tates. Make it your religion to follow 
your first good impulse even though it 
requires an effort to do it. 

“Always do the thing you’re afraid 
ta do.” The task attempted is only 
half as hard as the task anticipated. 
For instance, approaching strangers is 
easy—afterwards. And it has this great 
alvantage—it requires real nerve 
than approaching familiar friends. Here 
is a prosperous-looking man standing 
at his shop door, or sitting—alone 
at his desk. It will take you just three 
runutes to find out if he is a prospect. 
Ge and speak to him as you would to 


less 


u business associate. You are his 
equal, look him squarely in the eye. 
State your business, and then try to 


say something interesting to which he 
nust reply before he has a chance to 
turn you down. In nineteen out of 
twenty cases, when strongly and pleas- 
antly approached, strangers are usual- 


ly courteous. The curse of the insur 
ance agent is the foolish fear of men. 
Start where you feel the least embar 
rassment and suffer the smallest loss 
if you blunder. Start with a man who 
knows little about insurance. Select a 
prosperous neighborhood and call on 
the small business men, employes, 
bcokkeepers, shipping clerks, ete. Prac- 
tice on them representing your propo- 
sition and meeting their objection 
When you have gained confidence in 
yourself, select the most prosperou 
ciass you can reach and plan a syste 


Watic canvass. 

The endless chain plan is one which 
ro agent should fail to use. By getting 
the names of an applicant's friends and 
then the names of their friends, and so 
on indefinitely, a good list is acquired, 


or the agent can start with his own 
friends. Ile can easily secure from 
them the names of a few who seem to 


ke eligible for insurance and the privi- 

lege of using their names as an intro- 

duction. From each acquaintance made 

in this way some new names can be ob 

tained, and so on. The endless chain 

method alone will keep a man busy in 
fairly well settled community. 


ability as a result of its operations. 
It cannot give adequate service with- 
out liberal support from the State in 
the nature of appropriations.” 








the Company’s history. 


utmost. 








Business Busily Booming 


Our representatives, always busy, were never so busy as now. 
quarter in 1916 surpassed in issues and deliveries any three months in 
Our representatives have the working tools, 
have a Company of unexcelled prestige, and there is a fraternity of feeling 
between Home Office and Field that inspires men and women to do their 
Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 


Incorporated 1851 


The first 


they 

















THE 
First Mutual 


Chartered in America, 1835 


New England 
Mutual Life 


Insurance Co. 


BOSTON, MASSACHUSETTS 


ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 





FINANCIAL STATEMENT 


Assets, Jan. Il, 

esha aent $74,274,980.68 
Liabilities :........ 69,154,791.00 
Surplus .......... $5,120, 189.68 


recognized 


The New England Mutual’s 
' { American 


rank of 


result of 


yy tion in he front 


ompanies is the seventy-two 


years of honorable, capable and equitable 
dealing. If you are a “front rank” man 

1 want to be identified with such an 
institution 


EDWARD W. ALLEN, Manager 
217 Broadway, New York 

LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











Your personal appearance, your man- 
ner, the expression of your face, are 
elements of importance in selling life 


jasurance, Your personal appearance 
should suggest neatness and prosperi- 
ty. Your clothes should not be strik- 
ing. You do not need a silk hat or a 


diamond Dre like a mod- 


est business man, 


sensible, 


Your manner must not give offense. 
Pcliteness is a valuable asset, and is 
the best return for impoliteness when 
you meet it. Two things above all— 
k.ep your temper, and smile. The 
meanest man that ever lived will even- 
tually respect a man who smiles polite 
iv and keeps his temper. A_ healthy 
man smiles easily. Cultivate health. 
It. is the natural result of a well direct- 


el life. You should lay the foundation 
for success by making the most of your 


OWn personality, 

You must know all about your com- 
pany and your policies, but don’t tell 
all you know—it may take too long. 


Prepare for your work by 
carefully the company’s policy forms. 
Get acquainted with all of them. Un- 
cerstand insurance terms, but use them 
as little as possible. Select the particu- 


studying 


lar form you think you can represent 
the most attractively. Learn that form 
well. Familiarize yourself with its 
scviking features and special clauses, 
igure it out in detail. Know it as well 
as you know the alphabet. Take it to 
your heart and make it your own. You 
must believe in it yourself. Think out 
the most striking way of representing 
and illustrating it advantages; how 
you are going to make a client want it 


so badly that he 
without it; how 


cannot sleep in peace 
you are going to meet 


objections when they are raised; how 
ycu can represent it in the fewest pos- 
sible words When you have done all 
this and secured prospects, get the 
best agent the company can give you 
to go out in the field with you. Listen 
while he presents his arguments. Ab- 


clothe them in 
make them 


sorb them, 
vwerds and 


your own 
your own. 


JOINT TERM POLICIES 
“Do you issue joint term policies on 
two 
asked of 
Society. 
The answer is “No.” 
policies must be issued. 


question 
Life 


recently 
Insurance 


lives?” 
the 


was a 
Equitable 


Two individual 
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| Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and Geneval Efficiency 











The Albany agency of the 
Family Fidelity Mutual Life is us 
History ing a small family history 
Blank blank— an exact copy of the 
family history section of 


the examiners’ report--which is handed 


to the applicant at the time applica 
tion is taken. This indicates to him 
some facts which will be necessary in 


with his examination and 
is not possessed of 
consult his family 
inquiries of other 
The idea was 


connection 
suggests that, if he 
the information, he 
records or make 

members of the family. 


suggested at a recent meeting of the 
local medical examiners. 
” * a 

At a number of agency 

Saw Twenty meetings recently at 

Men ona tended by a representa- 


tive of The Eastern Un- 
derwriter, considerable 
emphasis has been placed on the fact 
that it is quite immaterial what day of 


Monday 


the week or time an agent selects to 
see a prospect, such statements, of 
course, being tinged with common 
sense in that it is better to permit a 
man time to open his mail, ete. Abner 
Is. Brown, supervisor, L. A. Cerf Gen 


eral Agency, New York City, proved 
the faet this week when he called upon 
twenty men on Monday, seeing each of 
them. 


+ + * 
Dr. Barnard, in the New 
Soup York “Mail,” says that 
for soup for breakfast may 
Breakfast seem a great innovation, 


but it is full of merit, and 
many wise people use it. “I don’t ob 
ject to coffee; I use it moderately my 
self, but I don’t use it as a food. I 
koow it has no food value. But it’s hot 
and it stimulates me. A good soup full 
of meat extracts and vegetable flavors 
would not only stimulate me, it would 
nourish me. It would do all that coffee 
dces and more, and it would be free 
from the bad effects that coffee has 
for many users. 

‘Tf the unfortunates who are ruining 
their nerves by the excessive use of 
coffee will substitute a cup of well- 
made clam boullion, strained mutton 
broth or good soup they will improve 
their health, give tone to their nervous 
systems and banish the idea that every 


day is ‘blue Monday.’ Some cheerful 
man who calls himself an optimist 
suys: ‘To him who, on awakening, 
feels that life consists mostly of past 


with very little future, I slip this word 
of cheer—a cup of hot tomato soup for 
breakfast will all but bring a man back 


from the grave.’” 

+ + - 
Life insurance is the an- 
Antithesis tithesis of gambling, says 
of J. Stanley Edwards, 
Gambling manager of Aetna Life, 
Denver. He who dees 
not insure gambles, and his wife and 
children often pay the stakes. “I can 
carry my own insurance,” said a man 
to an agent. “His children are now 


cerrying papers.” 

While it is not necessary in the prac- 
tice of this science that the practition 
er be an actuary, he should be ground 
ed in its principles so that he may 
know the sure foundation on which he 
stands and be able to guide and coun- 
sei his clients to their betterment and 
safety. 

Now as to the third concept of a pro- 
fession—it is entirely compatible with 
life insurance work, as Professor Hueb- 
ner points out, that the selfish or com- 
mercial viewpoint be abandoned and 
that the greatest good of the client be 
kept constantly in mind. It is not only 
compatible but I am glad to say it is 
becoming increasingly the practice to 
do so. 

The Shibboleths of the modern world 


are Efficiency and Service. Service to 


pclicyholders does not stop when, 
through an agent’s persistence and 
cuidance, the right kind of insurance 
contract is signed. It may extend 
through many years It may involve 
counseling akin to that of the lawyer 
or physician, advice on the making of 
wills, the settling of estates or the 
guidance of minors in the safe invest 
ment of trust funds 

Millions of life insurance money have 


been lost by inexperienced beneficiaries 
not being fitted with life income forms 
of insurance protection instead of lump 


sum legacies. 


+ a * 
During the © last few 
Growth of months the Aetna Life 
Group has written group poli- 
Insurance cies of nearly $5,900,000 
on the following compa 


nies and corporations: 

Garton Toy Co., Sheboygan, Wis.; 
the Bristol Co., Waterbury, Conn.; the 
Johns Pratt Co., Hartford, Conn.; Amer- 
ican Smelting & Refining Co. Omaha, 
Neb.; Pettit & Reed, New York City; 


the Mentholatum Co., Buffalo, N. Y.; 
Murphy Chair Co., Detroit, Mich.; De 
troit Twist Drill Co., Detroit, Mich.; 


Michigan Smelting & Refining Co., De- 
troit, Mich.; Jolin Rk. Clancy, Syracuse, 
N. Y.; Arkansas Light & Power Co., 
little Rock, Ark.; the Herald Co., Syra- 
cuse, N. Y.; City Bank of Syracuse, 
Syracuse, N. Y.; Robins Silk Mfg. Co., 
New York City; Binghamton Press Co., 
Binghamton, N. Y.; Fourche’ River 


lumber Co. and Fourche River Valley 
e Indian Territory Railway Co., Bige- 
low, Ark.; the Robbins & Myers Co., 
Springtield, O.; Alexander’ Brothers, 
Philadelphia, Pa.; the Goodyear Tire 
& Rubber Co., Akron, Ohio; Union 
Sireet Railway Co., New Bedford, 
Mass.; Gunn, Richards & Co., New 
York City; Dwinell-Wright & Co., Bos- 
ton, Mass.; Cleveland Electric Hlumi- 


Cleveland, Ohio; 
Bg a * 


HOW DIVIDENDS ARE DECLARED 


nating Co., 


Statement Made to Agents By Equita- 
ble Life Insurance Company 
of lowa 


The Equitable Life of lowa has given 


its agents the following outline of the 
manner in which dividends are de- 


cared: 

At the close of each year, after the 
results of the year have been deter- 
mined, the board of trustees from these 
facts authorizes the scale under which 
Cividends are to be paid during the sue- 
ceeding year on policies which are in 


force at the beginning of that year 
(end not on policies which may be 
vritten during that year.) For exam- 


ple, the board of trustees of the KMquita- 
bie of Iowa, at its meeting early in 
1816, went further than heretofore, and 
fixed the period, under which the extra 
is to be paid for the twelve months, 
expiring March 1, 1917, because the 
} \licies, providing for the payment of 
a dividend at the end of the first policy 
year, were issued March, 1913, and sub- 
sequently. The Company consequently 
cennot determine before the close of 
1916 what the dividends will be on the 
pelicies issued subsequent to March 1 
1916, and furthermore the 
tives of other companies have no au 
thority for stating what the dividends 
Will be on their policies issued subse- 
quent to January 1, 1916. 


representa- 


$1,816,000 MONTH 
Agents connected with the L. A. Cerf 
General Agency, in New York City, 
submitted $1,816,000 in March. There 


are indications of a $16,000,000 year 
(submitted business) for this agency 
during 1916. 





—— 
——— 





CONCRETE THRIFT PLAN 
Sheffield Farms-Slawson-Decker 
Trying Out American Bankers’ 
Association Scheme 





Co., 





The concrete plan of the Centennial 
irift campaign of the American Bank- 
Association, is embraced in these 
three paragraphs: 


ae 
crs 


Kirst. That so far as the employe 
concerned he merely fills out the 
usual savings bank forms as well as 


form for systematic saving and his sav- 
ings are thereafter deposited as he has 
directed without any action on his part. 
Second. So far a the employer is 
ccnecerned, he (if it is a large concern 
of more than 1,000 employed) or his 
commercial bank depositary (if the 
concern employs less than 1,000) issues 
‘vings checks (by a rapid and mechan 
ically accurate process) payable to sav 
ings banks as directed, encloses re 
ceipts in pay envelopes of employes and 
sends the checks to the savings banks. 
Third. The savings banks merely re 
ceive savings checks attached to de- 
posit slips giving explicit directions as 
to disposition of funds. 
In a word, the plan is a new field for 
© special form of check em 
bodying a simple and direct method by 


SaVINES 


which any one working on a_ salary 
may set apart definite amounts each 
pay day and have these amounts de 


ducted from his pay and placed direct- 
ly to his credit in any savings bank. 


The “Home Life” 


The fifty-sixth annual state- 
the Life 


Insurance Company, of which 


ment of Home 
George E. Ide is President, pre- 
sents a record of substantial] 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 
Assets increased to 
$32,029,439.71 after paying to 
$3,447,381 in- 


cluding dividends of 


$602,721 


The insurance in force was 
increased by $4,766,740 and 


is now 


$125,660,173 


policy-holders 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agts. 
256 Broadway, New York, N. Y. 





Mr. W. N. Cassel is - largely. re- 
sponsible for devising the plan. It is 





being given a practical test by the 
Sheffield Farms-Slawson-Decker Com- 
pany of New York City which employs 
epproximately 3,000 men. 





1865 --- Fifty-One Years Old --- 1916 





Unexcelled In 
Favorable Mortality 
AND 
Economy of Management 


The 
Provident Life 


and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and 
still further reduced by 
Annual Dividends 


Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 


Organized 1850 














Perfect Protection Policy 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 


pects. Gives you a chance to earn 
more money than you are now 
making. 


Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. ; 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 








WHAT IS OPPORTUNITY? 


As arule something you create 
yourself, but working conditions 
helpa great deal. “That is where we 
can help—if you can deliver. One 
or two openings of importance now 
—but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


W. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 





OO 











of Pittsfield 
Ine. 185 


New policies with modern provisions 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 


W.D. Wyman, President W.S. Weld, Supt. of Agencies 


» Mass. 
1 


Attractive literature 
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BYRLEY ASSISTANT TO TALBOT 


ADVANCED BY FIDELITY MUTUAL 
work Will Be in Ficid Development— 
President Has Been Directing 
Field Operations 


The Fidelity Mutual Life Insurance 
(ompany announces the appointment 
of John H. Byrley as a member of its 
head office staff, with the title of as- 
sistant to the president. His duties 
will lie chiefly in the line of field de- 
yelopment, for which work he is well 
qualified by temperament, training, and 
a broad experience in the field. 

Mr. Byrley entered the service of the 
Fidelity on April 1, 1902, as manager 
at Cincinnati, Ohio. Here he demon- 
strated his ability as an organizer, built 
un a large agency and firmly establish 
ed himself in the confidence of the 
(cmpany. On October 1, 1906, he was 
a;pointed supervisor, with headquar- 
ters at Atlanta. The following year he 
was brought to the head office as man- 
aver of agencies and did excellent work 
throughout the field in establishing new 
agencies and developing the production 
cf those already established. 

His Southern Experience 

The failing health of his wife finally 
made it necessary for Mr. Byrley to 
discontinue traveling and to seek a less 
rigorous Climate. Accordingly, at his 
own request, he was appointed, on Sep- 
tember 1, 1911, manager of the Georgia- 
Tennessee department, with office at 
Atlanta. The excellent work he did in 
that territory is well known to the 
Fidelity field force. Up until the time 
of Mrs. Byrley’s final illness this agency 
appeared with marked regularity in the 
“List of Ten Leading Agencies.” 

That he enjoys the full confidence 
of the Fidelity field is attested by the 
fact that less than a year ago he was 
elected president of the Fidelity Man- 
agers’ Association. He also enjoys the 
distinction of having been president of 
ihe Fidelity Leaders’ Club (1906-7) 
which office, of course, he won by the 
excellence of his premium production 
as an agent in the field. 

Relieves President Talbot 

Since his election to the presidency 
of the Company on February 24, 1914, 
Mr. Talbot has continued to direct per- 
sally the operations of the Fidelity’s 
field forces. It has been something 
of a burden to meet the demands of 
executive responsibility and at the 
same time do justice to the very im- 
pertant work of agency direction. Mr. 
Lyrley’s appointment as assistant to 
the president will free President Tal- 
hot for more concentrated attention to 
executive matters and will place the 
Company in a position to move forward 
Ob an aggressive program of agency 
Cevelopment, 


ARMY AND NAVY SERVICE 
Pacific Mutual Grants Permit Free of 
Charge for Year to Policyholders 
of Company 


President Cochran, of the Pacific 
Mutual Life, has issued the following 
statement regarding military and naval 
service: 

“The policy of this Company has al- 
Ways been to refrain from insuring the 
lives of those engaged in military or 
reval service, and, in view of the expe- 
rence of British, German, Canadian 
and other life insurance companies dur- 
ng the present war in Europe, the 
wisdom of our rule has been fully dem- 
onstrated. The policy provides that if 
6 policyholder of this Company is in- 
Jured while engaged in military or na- 
val service, the full reserve under the 
délicy Will be paid, but nothing more. 
ae view of the relation which now 
“Sts between the United States and 


Mexico, the question naturally arises 
= bee the effect of such relation on life 
wlicies issued by this Company. 

The Company 


is prepared, upon 





written application, to grant permits 
ior military or naval service for one 
year free of charge on all policies now 
vutstanding and in force, for service 
either in Mexico or in connection with 
the Mexican situation. In all these 
cases it will be necessary to have an 
application made in writing and filea 
at the home office before a permit will 
be granted. 

“From now on and until further no- 
tice, the Company will not accept any 
application for life insurance from any- 
one contemplating entering military or 
naval service, nor will the Company 
grant the military or naval permit re- 
ferred to in the preceding paragraph 
u:der any policy which is issued after 
this date. 

“While we are glad to extend the 
privilege indicated above to our pres: 
ent policyholders, we cannot afford to 
srant such privilege under new risks 
where the applicant contemplates en- 
iering active service.” 


JAPANESE INSURANCE CHANGE. 
Proposed to Have Life Business Con- 
ducted Through Post Offices 
—Policies Low As $9.97 

Legislation proposed in Japan _ in- 
tended to produce a simpler life insur- 
ance system, introduced with the spe- 
cial purpose of promoting the welfare 
of the middle and lower, especially the 
described by the 
Japan “Times.” Itis proposed that the 
business shall be conducted through the 
post oflices, and that special facilities 
shall be extended to factory workers to 
utilize the system, which is based upon 
an estimate that 21,000 persons a month 

that is, 252,000 a year—will be in 
sured, their insurance averaging 75 yen 
($37.39). The “Times,” in describing 
this legislation, says: 

“The amount for which a person may 
be insured ranges from 300 yen 
($149.55) down to 20 yen ($9.97). Every 
person between the ages of twelve and 
sixty is entitled to draw his policy 
without receiving any medical examina- 
tion. If, however, the insured should 
die, either from an infectious disease or 
from disaster, within one year after the 
contract is effected, the insurance will 
not be paid; only the sum actually paid 


working classes, is 


up by him will be repaid. If he dies 
within two years, one-half of the sum 
insured will be paid. The whole sum 


will be paid only in case he dies after 
three years from the date of his pol 
icy.” 


FRATERNAL CHARTS RECEIVED 


The Kastern Underwriter is in re 
ceipt of the two 1916 charts published 
by the “Fraternal Monitor,” Rochester, 
one called “Statistics Fraternal Socie- 
ties,” the other “Consolidated Chart of 
Insurance Organizations.” 

“Statistics Fraternal Societies” com- 
prises 240 pages of carefully prepared 
information giving the date of organ- 
ization and age of societies, the mem- 
bers and lodges in good standing, the 
plans, insurance, rates and special fea 
tures of all societies, their increase in 
membership during 1915, their increase 
in insurance in force, the number of as- 
sessments and amount collected, the 
average age, mortality rate, assets, lia- 
bilities, members and insurance written, 
benefits paid since organization, and 
many other items of pertinent informa- 
tion. In addition is given the National 
Fraternal Congress table of mortality, 
together with many other tables of mor- 
tality, coupled with comparative tables 
showing chances of dying and old-line 
rates, etc. Particular attention is giv- 
en to secret societies not furnishing in- 
surance as a special feature, State in- 
surance officials, and much other data 
that cannot even be touched upon in a 
brief review. 

The “Consolidated Chart” contains 
90 pages of information about insur- 
ance companies and fraternals. 
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Metropolitan Life Insurance Company 
Home Office Building 








METROPOLITAN LIFE 


~~ | Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1915 was: 


639 per day in Number of Claims Paid. 
9,175 per day in Number of Policies 
Issued and Revived. 


$1,056,438 per day in New Insurance 
Issued, Increased and Revived. 


$326,616.59 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

Increase of 


$146,602.49 per day in 


Assets 


JOHN R. HEGEMAN, President 








Southern Life 


Ir rance 
Payments 





Is Paying its Policyholders over......... 


ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST - LARGES! 
Insurance 


- STRONGES!1 
Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1915; 


oocce $ 12,629,857.65 
‘ 10,818,731.99 
1,811,125.66 
104,822,701 ,.00 
16,811,250.99 


i eoauodten davea ane kan $ 1,350,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 








WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


OF THE 






DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 





SSnbriat— 
INSURANCE COMP 


OF BOSTON MASSACHUSETTS 


WIFE 











Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N.Y. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 

Axman, President; B. F. 
Vice-President; W. L. Hadley, 
The address of the officers 


Clarence 
Hadley, 


Secretary. 


is the office of this newspaper. Tele- 
bhone 2497 John. 

Subscription Price $3.00 a year. Single 
-opies, 15 cents. 

Entered as second-class matter Jan- 


uary, 4, 1907, at the Post Office at Nez 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


SCOPE OF THE FEDERATIONS 

Some months ago the statement was 
made by The Underwriter that 
the insurance federations, at the rapid 


Kastern 


rate they were growing, would soon 


power in insur- 
paper argued that the 
should keep 
order 


wield a tremendous 


ance, and this 


best minds in insurance 


with the movement in 
otherwise, the federations 
would come a cropper. It did not seem 
many different inter- 
without danger un- 
branches of 
their 


in touch 
to guide it; 
possible that so 
ests. could combine 
the heads in 
business gave the 
In organizing the federa- 
has been 
movement to fight State 
With understanding 
insurance companies and Offices 


all 
movement 


less best 
the 
sage advice. 
the 
that it is a 


tion principal argument 


insurance, this 
some 
and 


stenographers, clerks 


The idea of the federa- 


induced 
others to join. 


tion has been that companies, agents, 
brokers and all connected with insur- 
ance should combine’ in protecting 


the great underwriting interests. 
The fear that the federations, as they 
also 


from 


became more powerful, would 


grow unwieldly and break away 
the original scope of the founders was 
shown this week to have been justified 
the Insurance Federation 


entered contingent 


Kansas 
the 
controversy, 


when 
commission 
going on in the fire 
and took 
commissions, 
ing a communication along that 
to be the Insurance Commis- 
sioners’ meeting in St. Louis. Thus the 
takes a hand in an 


now 


insurance business, sides 
send- 


line 


against contingent 


read at 
Kansas Federation 


matter which should be set 


tled between companies and agents. In 


internal 


fact, it is the commissioners’ own view, 


The Eastern Underwriter is informed, 


that the companies and agents must 
fight this matter.out themselves. 

That the Kansas Federation should 
participate in such a discussion weak- 
ens the federation fabric. It alienates 
not only the fire companies, but the 


agents who believe in contingents, and 
What have con- 
with State 


it raises the question: 
tingent commissions to do 
insurance? 


“HE RIGHT KIND OF CALENDAR 

An excellent illustration of The East- 
ern Underwriter’s 
fitting the life company’s 
publicity to the life insurance idea is 
contained in the 1916 calendar of the 
Canada Life Assurance Co. This cal- 
endar is a reproduction of the painting 


recent argument of 


insurance 


by the French artist, Duver- 
quiet 
everyone. A 


“Alone,” 
ger, and presents a 
pathos that appeals to 
small boy on a chair in the foreground 
is endeavoring to put on his shoes, 
while the possible death of his mother 
or father is delicately suggested by a 
half-shaded bed in the background. The 
yet attitude 


scene of 


child is not weeping, his 
is passive, indicating that he is both 
uv aware of his bereavement and unable 
to face life by The whole 
tcne of the painting is simple and re 
There is not enough play on 
the death to dis- 
gust, and only a slight suggestion of 
The immediate impression is 


himself. 


strained. 
horrors of provoke 
peverty. 
merely that of a child alone trying se- 
ricusly but ineffectually to do for him- 
has been accustomed to 
him. 


self what he 
have others do 

What is the 
perent who looks at that 


for 
trend of thought of a 
picture? The 


suggestion is fortunately subtle enough 


to prevent the whole situation being 
understood completely. He wonders 
how the child came to be alone 


the 
temporarily 
mind reverts to 
the 


are dead, ill or 
Irresistibly his 
death on 
the 


whether parents 
absent. 
the 


sombre 


idea of 


account of shades in 


background. When a father sees a pic- 
t.re of one child he invariably com- 
pares it to his own. What if his 


Sammy or Johnny were left alone like 
boy in the picture? If he should 

would look out for his son? 
Would he be properly cared for? Above 
tie picture he sees the name Canada 
Life 
insmediate, 


tre 


die who 


Assurance Co, The connection is 
direct and powerful. The 
life insurance company will step in and 
shoulder the responsibility. 

An art calendar of this kind, having 


unusual decorative qualities, would 
nuturally find its place in the custom- 
er’s private office. Or, of course, he 
night take it home. In case a picture 
is beautiful enough to be worth saving 
i: is probably better psychology not to 
make the figures large enough to be 
read at more than twenty or thirty 


feet. The story in the picture “Alone” 
cannot be appreciated at a greater -dis- 
tarce, and as long as the beauty of the 
picture guarantees 
the basket 
‘o know the day of the week should be 
fcrced to come within range of the life 
well. 


from 
wants 


its salvation 


waste anyone who 


insurance argument as 
FORM ANDREWS ADJUSTMENT CO. 

A certificate of incorporation for the 
Andrews Adjustment Co., Inc., has been 
filed with the clerk of Broome County, 
N. Y., by S. Mack Smith, on behalf of 
James H. Andrews and J. Victor Schad, 
of Binghamton, and Ralph W. Rymer, 
of Scranton. The corporation is char- 
tered to engage in the insurance busi- 
ness and to adjust insurance losses, 
and is capitalized at $25,000. 


GOES TO NEW ENGLAND 

Joseph Snell, for twelve years with 
the Home Office of the North River, 
Williamsburgh City and United States 
insurance companies, has been ap- 
pointed special agent of the three com- 
panies in New England (with the ex- 
ception of Connecticut). His headquar- 
ters will be at 44 Kilby street. 


W. Arisman, of Canisteo, 
who recently purchased the 
and fire insurance business 
Bush, which Bush & Talbot 
for some time, has taken 


Herman 
New York, 
real estate 
of €. J. 
conducted 
possession. 








duction has been required. 
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RALPH W. 


LEE 
4bata 





Ralph W. Lee, who has one of the 


o.Wdest as well as one of the most suc- 
cessful agencies in Washington, D. C., 


dces not adorn the walls of his office 
with pictures of fires and fire-fighters, 


por does he hang up photographs of 
his friends or company calendars. Mr. 
Lee’s hobbies are, fishing and rabbit 
bunting, and the prints on his walls 
are those of his dogs. Mr. Lee has 
been in the business 25 years, all of 
which time as a local agent. Mr. Lee 
does not confine his attention to insur- 


ance alone. Ile finds time to serve as 
well as treasurer of the Washington 
Chamber of Commerce, is a member 
of the Washington Board of Trade, the 
University, Commercial Rotary and 
National Press Clubs, and is a director 
of the Federal National Bank. Also, he 
is president of the Washington Alumni 
Arsociation of Lehigh University. The 
Lee agency specializes in mercantile 
business and special risks. The liabil- 
ity and automobile departments have 
also been well developed. Mr. Lee is, 
a student of the business from the legal 


as well as practical standpoint. The 
companies represented include the Na- 
tional Fire, Queen, Phoenix of Hart- 
ford, New Hampshire, St. Paul Fire and 
Marine, Massachusetts Fire and Ma- 
rine, Western Assurance, Sun and 
Rochester German Underwriters. 
* * 6 

Cc. W. Tutewiler, Indianapolis, has 

qualified for Equitable Century Club. 


He is72 years old. He has qualified every 
year since he has been with the Equita- 
ble, both for the club, and for other 
conventions for which a definite pro- 
It ought to 
be encouraging to some of the younger 
men to know that a man can keep up 


a sustained production beyond his three 
score years and ten. 


* * * 
George B. Young, who has been elect- 


ed counsel of the National Life of Ver- 
mont, is a 
tised 
school, at one time being assistant so- 
licitor of the Minneapolis & St. 
Railroad. 
came a 
a member of the general council of the 
American Bar Association, of which he 
was vice-president. 
the 
Laws, secretary of the National 
ference of Commissioners, 
the special committee on 
Determination of 


Dartmouth 
law in 


man. 
Minnesota after 


He prac- 
leaving 


~ 

aul 
Returning to Vermont he be- 
leader of the bar. He is now 


He is a member of 
Commission on Uniform’ State 
Con- 
chairman of 
the Judicial 
Industrial Disputes 


and chairman of the Committee of Jur- 
isprudence 
Vermont 


and Law Reform of 
State Bar Association. 


the 
Wil- 





liam W. Russell, who was elected as. 
sistant treasurer, was deputy commis- 
sioner of insurance in Vermont from 
1900 to 1906 and is a well-known Ver. 
mont banker. 

* * 

Otto E. Schaeffer, assistant secretary 
of the Westchester Fire, returned last 
week from a stay in Florida. Mr. 
Schaeffer gives the Florida Climate jts 
due, but admits it did not cure hig hay 
fever. He viewed the scenery from the 
tonneau of an Overland roadster and 
tells of a rough experience he had dur. 
ing a ten-mile detour, through country 
covered with a foot of sand, and with 


no roads worthy of the name, that it 
was necessary for his party to make 
because a steam roller had brokep 


through a bridge. 
x * * 

R. W. Stevens, vice-president of the 
Illinois Life, was in New York City 
this week en route to Atlantic City. 
Mr. Stevens has attracted a great deal 
of favorable attention, not only in his 
executive capacity, but also by reason 


of the clever ideas he has managed to 
inject into the official agency bulletin 
of the Illinois Life. His systematic 
study of interviews and of calls, and 
the publication of the results of that 
study, have done a good deal to sys- 


tematize life insurance selling in the 
middle west. 
* b co 
Mell R. Wilkinson, vice-president of 
the Southern States Life, is being 


urged as candidate for Mayor of At- 
lanta by newspapers and others. He 
was president of the Atlanta Chamber 


of Commerce in 1914 and 1915. It is 
rather interesting to note that five of 
the directors of the Southern States 
Life, including President Wilmer L 
Moore, have been president of the At- 
lanta Chamber of Commerce — since 
1899. 


a * + 
Thomas Austin, senior member of 
Austin & Co., leading insurance agents 
at Albany, has been elected president 
of the Home Savings Bank. Mr. Austin 
was born in Albany, and has built up 
his agency along dignified, conservative 
lizes. He is unknown to local agents 
in other States, never having been ace- 
tive in association movements. 
a a * 
Charles H. Jackson, superintendent 
of agencies of the Security Mutual Life, 
fas recently elected a director of the 
Chamber of Commerce of Binghamton, 


Mm. ¥. 
oe 2 © 
Charles Lyndon Despard, who died 
early this week, after three months’ 


illness, was one of the leading authori- 
ties on marine insurance and admiralty 
matters. His experience covered forty 
years. He was founder and head of the 
firm of Despard & Co., and was often 
called into consultation on the legal as 
well as practical aspects of the busi 
ness. He was a member of the Aver: 
age Adjusters’ Association and the Pro- 
duce Exchange. 





E. C. WOLFF MAKES CHANGE 


Edwin C. Wolff, formerly — special 
agent of the North Branch Fire, went 
with the Eastern Depariment of the 


Columbian National last week to assist 
Superintendent of Agents R. G. Oellers, 
J"., in covering New York, New Jersey 
and Pennsylvania. Mr. Wolff had been 


with the North Branch for about two 
years. He had been a_ special agent 


the same 
Company 


fer the American Union for 
territory until the time that 


went out of business. 


OPEN CITY DEPARTMENT 
The National Union has opened 4 
city department in Pittsburgh. It 1s 
in charge of William W. Hambright, 
who has had twenty years’ experience 
in the fire insurance business. 
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| Fire Insurance Department 


NESBIT CONFERS WITH AGENTS 


HE WANTS TO SUPERVISE RATES 
situation in District of Columbia Pre- 
miums Last Year $798,620; 
Losses, $252,708 





An increase of more than $120,000 in 
fire insurance premiums in the District 
of Columbia last year, with a decrease 
in the total risks written, is shown by 
a statement of fire insurance business 
for 1915, prepared by Chas. F. Nesbit, 
superintendent of Insurance of the Dis- 
trict of Columbia. 

The the of Mr. 
Nesbit, emphasize the need of legisla- 
tion, placing the supervision of rate- 
making under the Depart- 
ment. He is calling a number of insur- 
ance men to a meeting this week to 
discuss the matter with them, He 
stated that he would get at the root of 
the situation, and see what can be done 
and at the earliest time. He will make 
an investigation of the entire question, 
and will submit a report to the Com- 
missioners for use in the effort to ob- 
tain legislation “to the end that rates 
shall be fair and equitable.” 

Summary of Business Written 

Statements of the companies given in 
Mr. Nesbit’s summary for the year 
show that losses paid in 1915 were less 
than for several years past. This fact, 
he states, is true of most of the coun- 
try, and indicated that the campaign 
for the prevention of fire waste is bring- 
ing the desired results all over the 
ountry. 

The summary shows that risks writ- 
ten in the District of Columbia last 
year amounted to $135,553,014.27, as 


figures, in opinion 


Insurance 


ompared with $142,063,000.33 in 1914. 
Premiums received last year were 
$798,620.32, as compared with $675,- 


419.35 in 1914. Losses paid aggregated 
$252,708.53 in comparison with $459,- 
65.01 of the preceding year. Total 
figures for the past five years are risks 


written $682,133,392.80; premiums re- 
tived $3,459,799.35, and losses paid 
$1,829,438.63. 

MORE POWER FOR INS. SUPT. 


Recommended By Glenn H. Johnson, of 
Syracuse—Too Many Brokers 
Able to Operate 





The Eastern Underwriter has re- 
eived the following letter from Glenn 
i. Johnson, manager of Leonard, Turn- 
dull & Johnson, well-known Syracuse 
isurance agents: 

Editor The Eastern Underwriter: In 
‘our issue of April 7 1 was much inter- 
ested in what former Superintendent 
hotchkiss states before the Assembly 
“‘Asurance Committee in opposition to 
4 Simpson bill, it being his belief that 
hot more than 250 of the 10,000 brokers 
_ New York State were qualified for 
“ar work. There ig an alarming in- 
rease of wholly unqualified people se- 
“uring broker’s licenses solely for the 
Purpose of adding to their incomes, al- 
“ough engaged in other lines of busi- 
4OS8, 

if 

»,, certainly is a lamentable condition 
“80 Many people are able to secure 
“enses under our present system with- 
ort Ving any intention of engaging 
,. OF otherwise in the insurance 
, less. In many cases the license is 
me used to conduct a side line busi- 


be diag of the opinion that the law 

itendes be amended to give the super- 

i th nt more power and discretion 
® selection of these applicants. 


GLENN H. JOHNSON. 








NATIONAL BOARD BANQUET 





To Be Held at Waldorf on Evening of 
May 25—Fiftieth Anni- 
versary 

The annual meeting of the National 
Board of Fire Underwriters will be held 
on May 25. On the evening of that day 
there will be a banquet at the Waldorf- 
Astoria, the first banquet that the Na- 
tional Board has held in years, and in- 
asmuch as this is the fiftieth annivers- 
ary of the birth of the National Board 
the affair will be noteworthy. Names 
of speakers have not yet been made 
public. 





CHANGE OF TITLE 





St. Paul F. & M. Wins Contention That 
Execution of Deed Constitutes 
Transfer and Voids Policy 


The Iowa Supreme Court has decided 
that where a deed to insured property 
was executed and placed on record but 
not delivered to the purchaser, such a 
change of title had taken place as to 
avoid a recovery on an insurance policy 
where the property was destroyed by 
fire. 

In Moore vs. St. Paul Fire & Marine 
Insurance Co. the plaintiff insured his 
property in the defendant insurance 
company in May, 1913. In November 
he executed a deed and placed the 
same on record in the County Record- 
er’s office, but did not make a physical 
delivery of the deed to the purchaser. 
In December the property was de- 
stroyed by fire and the insurance com- 
pany refused to pay the loss on the 
ground that a change of title had taken 
place contrary to the condition of the 
policy. 

The contention of plaintiff was that 
the deed never had been delivered and 
such being the case, there was no 
change of title. Its contention was not 
upheld by the trial court nor by the 
Supreme Court on appeal. The latter 
court said that the execution and re- 
cording of the deed was a sufficient 
change of title to invalidate the policy. 


APPOINT CHARLES R. HOBART 





Made Special in This State of North 
River, Williamsburgh City and 
United States 
Charles R. Hobart has been ap- 
pointed New York State special agent 
of the North River, Williamsburgh City 
and the United States. His insurance 
career has extended over a period of 
twenty-seven years, beginning with the 
Home of New York. His first special 
agency experience was with the Royal 
Exchange in New Jersey, from which 
company he went to the Norwich Union 
in New York State. Later he was with 
the Hanover. Mr. Hobart’s capabilities 
and long service of insurance interests 

make him a valuable man. 


FORM GREENLAND & DURSTON, 
INC. 

John Franklin Durston has become 
associated with the insurance office of 
Edward H. Greenland, Syracuse. The 
business is to be conducted in the name 
of Greenland & Durston, Inc. Mr. Dur- 
ston for a number of years was con- 
nected with the Empire United Rail- 
ways. The Greenland Agency is a quar- 
ter of a century old. The companies 
represented are the Continental, Royal 
Exchange, Sun, Norwich Union, Con- 
necticut, Camden and Globe Indemnity. 
DINNER TO JOHNSON AND WOOD 

C. W. Johnson and E. D. Wood have 
resigned from the Underwriters’ Asso- 
ciation of New York State. Thirty-five 
members of the Association gave them 
a farewell dinner in Syracuse. Law- 
rence Daw was chairman of the ban- 
quet committee. R. G. Potter and 
others made talks. 





FIRE AND MARINE 
INSURANCE—ALL LINES 








The Automobile Insurance 
Company of Hartford, Conn. 


| MORGAN G. BULKELEY, President 





Cash Capital : ° 


Assets . - 


Liabilities (Except Capital) 


| Statement January 1, 1916 
| 


Surplus to Policyholders “ 


$1,000,000.00 
. 2,377,857.39 
467,413.45 
° 1,910,443.94 








| AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 








WILL STAY IN HARTFORD 
“Courant” Denies in Characteristic 
Fashion Yarn About Hartford Fire 
Published in “Times” 


A rumor about the Hartford in the 


Hartford “Times” is denied in the 


following emphatic and _ interesting 
fashion: 
The Hartford “Times” of last 
evening published a scare article, 


taking for its production the front 
page position usually given to Mr. 
Roosevelt's portrait and this dou- 
ble-column article asked in large 
capitals “Will Hartford Fire Move 
Its Headquarters from This City to 
New York?” 

President Richard M. 


Bissell of 


the Hartford Fire 
day afternoon from 
was naturally 


returned yester- 

New York and 
much disturbed to 
have such a proposition projected 
upon the public. Mr. Bissell said 
that the Hartford Fire was not go 
ing to leave the city whose name it 
bears. The thought of moving had 
never been entertained—not for a 
minute. The Hartford is a Hart 
ford company and always will be 
such, 


LIST OF AUTOMOBILES 
The Commercial Union has issued the 
1916 edition of its list of 
type of 


spring auto 


mobiles, showing model, body 
and list price with horsepower and col- 
The 


important. 


lision insurance ratings. book is 


complete, valuable and 











Kenzel Office 





; _ The William H. Kenzel Co. 


23 Liberty St. 


Franklin Fire Insurance Co. 


Imperial Assurance Co. Equitable Fire & Marine 
of New York 


Commerce Ins. Co. Granite State Fire Ins. Co. 
of Albany, N. Y. 


Columbian Nat. Fire 
Ins. Co. 
of Detroit, Mich. 


Pittsburgh Fire Insurance Co. 


New York 


REPRESENTING 
of Philadelphia, Pa. 
of Providence, R. I. 
of Portsmouth, N. H. 


Cleveland Nat. Fire 


Ins. Co. 
of Cleveland, Ohio 


of Pittsburgh, Pa. 
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First National Fire 
Sues Its Enemies 





TO RUIN IT 


Following Throwing Out of Receiver- 
ship Proceedings Company Makes 
Conspiracy Charge 


SEES ATTEMPT 


Justice McCoy, in Washington, D 
C.. this week dismissed a bill filed 
against the First National Fire by Clay 
ton Cannon, a stockholder in the Com 
pany. Cannon alleged that the Com- 
pany was not being managed properly 
and asked in addition to the removal of 
the board of directors the appointment 
6Tt a receiver and an accounting. 

As soon as the action of the court be 
cume known, two other suits having 
also been dismissed, it was announced 
that the Company would proceed both 
civilly and criminally against Alfred 
M. Best, of the Alfred M. Best Co., pub 
lishers, New York; Robert Tuttle, for 
merly an officer of the First National 
lire; Wilton 1. Lambert, Lyndon Wood, 
v Pittsburgh life insurance president; 
Actuary Hinton, Mr. Spaulding, a clerk 
of a member of Congress; O. O. Sutton, 
of West Virginia, who instituted so 
called dummy suit, and J. H. O. Shober, 
of South Dakota, a former director in 
the Tuttle regime. Heavy damages are 
asked. 

Will Charge Conspiracy 

In the legal papers it will be stated 
that an attempt has been made to ruin 
the Company, which alleged conspiracy 
reached its climax when the suits were 
filed to throw the Company into the 
hands of a receiver. 

In dismissing the 
ings the court said: 

“There is nothing alleged in regard 
to the transfer of the Southern build 
ing to the Southern Realty Company, 
and the retransfer by the latter com 
pany to the defendant, the First Na 
tional Fire Insurance Company, which 
requires any equitable relief. While 
the title to the property stood in the 
name of the realty company, it really 
oe:onged to the deiendant, the Tl irst 
National Fire Insurance Company, all 
the while through the ownership by 
the latter of the entire capital stock. 
It is not disclosed why the transfer was 
made in the first instance, nor why the 
retransfer was made, but whatever the 
reason may be, the First National Fire 
Insurance Company was in complete 
ownership all the time. 

Would Injure Business 

“There is no ground for the sugges- 
tion that any person or corporation is 
liable for payment of the difference be- 
tveen the amount named as the par 
value of the stock of the Realty Com- 
pany and the selling price of the build- 
ing, nor is there any charge of or 
ground on which to base a finding that 
the latter transaction was not in en- 
tire good faith or at all for the benefit 
of the directors.” 

In conclusion, Justice McCoy stated 
that “to appoint a receiver of the de- 
fendant would simply be to render the 


Cannon proceed 


econduct of business impossible, and 
would be equivalent. to taking posses- 
sion of its affairs for the purpose of 


winding it up. No ground for any such 
reiief is stated in the Dill.” 

Says Best Wanted to Be President 

In reference to Mr. Best, the First 
National, in a letter to stockholders, 
Says in part: 

“Albert M. Best, of New York City, 
proposed in the spring of 1914 that he 
be made president of the First National 
Fire Insurance Company. Later, in 
June, 1914, he attempted to secure elec- 
tion to the board of directors, and in 
August, 1914, he urged the consolida- 
tion of the First National Fire Insur- 
ance Company with the now defunct 
‘Citizens’ Fire,’ of Baltimore, Md., the 
object being to secure control of the 
operations of the new company for his 
protege, R, H. Folsom, of the brokerage 
firm of Fester & Folsom.” 


es 








ADEQUATE 
FACILITIES 


ALL LINES 








325 WALNUT STREET 


rwmeitARPEL Pra TA 


CLARENCE A. KROUSE & CO. 


LOCAL AND GENERAL AGENTS 


PENNSYLVANIA NEW JERSEY 


PHILADELPHIA, PA. 





SATISFACTION 
2EAVICE 


ALL LINES 








Statement By Alfred M. Best 

Alfred M. Best made the following 
statement: 

“The statement or suggestion that 1? 
have or had at any time, directly or in 
directly, any part in, or connection 
with, the Stockholders’ Mutual Benefit 
Committee which seeks to oust the 
present management of the First Na- 
tional Fire Insurance Company is a 
falsehood. | do not know whether to 
consider it evidence of almost incredi- 
ble gullibility, or a deliberate and ma- 
licious attempt to overcome the effect 
of the criticisms of the Company which 
have appeared in my Company’s re 
ports by casting discredit upon me and 
my motives. 

“The Stockholders’ Mutual LDenefit 
Committee, which has its headquarters 
at Camden, N. J., and of which O. O. 
Sutton, of West Virginia, is the head, 
has been sending printed matter to the 
stockholders of the First National I*ire 
Insurance Company since March 6, 1916. 


Says He Had No Connection With 
Sutton 

“The first intimation which 1 had 

concerning the existence of such a 

movement was the receipt of a letter 

dated April 3% from Mr. Sutton, who, 


entirely unsolicited by me, mailed me 
a set of the printed documents which 
his committee had sent out to the 
stockholders. These were sent to me, 
Mr. Sulton stated in his letter, simply 
because of my prominence in the insur 
ance world, and it will be noted from 
the above facts that this committee had 
been in existence for about a month 
before my oflice ever heard of it, which 
is in itself suflicient proof of the stu- 
pidity of the statement that | had any- 
thing to do with its organization or 
subsequent activities. 


“This is further borne out by the 
fact that, after hearing of it, 1 insti- 
tuted inquiries with a view to deter- 


mining to my own satisfaction whether 
ihe movement was honest or simply 
another effort to make money at the 
expense of the thousands of scattered 
stockholders of the First National. One 
of my inquiries was addressed to Su 
perintendent of Insurance Nesbit, of 
the District of Columbia, another to Mr. 
Sutton, and another to Mr. Lambert, 
the Washington attorney for Mr. Sut- 
ton in the suits against the Company 
instituted by the latter. 

“In reply to my letter of inquiry, Mr. 
Sutton called me on the long distance 
telephone on Monday, April 10, offering 
to tell me all about the committee, and 
asked for an appointment in New York 
for that purpose. Pursuant to an ap 
pointment made at that time, he called 
at my office in New York on Tuesday, 
April 11, accompanied by a gentleman 


who was introduced to me as R. R. 
Smith, of Germantown, Pa. That was 
the first and only time that I met 


either of these men. While their state 
ments seemed to me to be sincere and 
to place the stamp of honest motives 
upon their committee, | was still dis 
satisfied, and have ever since been con 
ducting further inquiries with a view 
to settling beyond all possibility of mis- 
take the integrity or dishonesty of the 
stockholders’ committee movement. 

“In the course of these investigations 
I have unearthed some rather interest 
ing facts which will be made public at 
the proper time.” 


CLEVELAND NATIONAL CHANGE 


The Cleveland National Fire this 
wcek appointed Wickham & Kemp, of 
5* John street, as metropolitan agents 
of the Company. 


A. C. Ritchie has been appointed lo- 
cal agent for 
Wales, Pa. 


the Home in North 








2 LIBERTY STREET 


SCHAEFER & SHEVLIN 

GENERAL AGENTS 
REPRESENTING 

DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John a31a 


NEW YORE, W. yY. 








38-40 CLINTON STREET 


WALTER F. ERRICKSON 


Newark and Suburban New Jersey Agency 
TELEPHONE 8266 MARKET 


SPECIAL FACILITIES FOR OUT-OF-TOWN BUSINESS 


NEWARK, NEW JERSEY 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 

TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 

CAPITAL FIRE INSURANCE CO., Concord, N. H. 
NEW YORK STATE DEPARTMENT 








PERCY B. DUTTON, Manager, Rochester, N. Y. 











Are Your Insurance Affairs 
Satisfactorily Handled? 


ARTHUR F. HOUTS & CO., Inc. 
GENERAL INSURANCE 
80 Maiden Lane, New York City 


Expert attention to brokerage busi- 
ness and excellent facilities for hand- 
ling insurance anywhere in_ the 
United States and Canada. 











H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 











MANY NEW MEMBERS 





Meeting of Underwriters’ Association 
of Middle Department—Ellison 
Memorial Resolutions Passed 

Regular quarterly meeting of Under- 
writers’ Association of the Middle De 
partment was held Wednesday, April 19, 
in Philadelphia, President G. G. Plyer, 
presiding. Attendance was exception- 
ally large and considerable’ interest 
manifested in the work of the associa- 
tion. The executive committee’s re 
port was read by its new chairman, 
Hubert W. Chapman. 

A special meeting of the association 
will be called in May to consider 
amendments to the constitution and 
by-laws, made necessary to comply with 
the new Pennsylvania law. 

Resolutions on the death of President 
Kllison, of the Insurance Company of 
North America, were adopted. Mr. 
Kllison was one of the oldest honorary 
members of the association. The regu- 
lar annual motion to hold the July 
meeting in Atlantic City was adopted. 

New Members 

Representatives of the following com- 
panies were elected to membership: 

City of New York, Northwestern Na- 
tional, Germania Underwriters, German 
Fire of Peoria, Security, Northwestern 
Underwriters’ Agency, Dubuque Fire, 
National Ben Franklin and Ben Frank- 
lin Underwriters, Milwaukee Mechan- 
ics, Teutonia Fire of Pittsburgh, York- 
shire Insurance Co., City Insurance 
Company of Pennsylvania, Lumber- 
man’s Insurance Company, Capital of 
Concord, New Brunswick, North 
Branch, Virginia Fire and Marine In- 
surance Co., National Brewers’, Rhode 
Island, Phenix of Paris, Nationale of 
Paris, and Union of Paris. 


The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 


AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill. 
335 Wabash Building, Pittsburgh, Pa 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegregh Co., 
Utica, N. Y. 

Northern Electric Company Limited, 

: . Montreal, Canada. 
General Fire Appliances Co., Ltd., 

: . _ Johannesburg, South Africa 
Colonial Trading Co., Ancon: 

: ‘ Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 

Rosario de Santa Fe, Argentine Republic 


1500 








1853 Sixty-Third Year 1916 


FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


Assets (Dec. 31, 

| rere $1,099,331.19 
Net Surplus (Dec. 

|} ee 496,079.49 





W. H. MILLER, President 
A. S. McCONKEY, Sec. and Treas. 
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“STRONG AS THE STRONGEST” 


The Northern “Assurance (i 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 
Losses Paid - = $85,000,000 
Losses Paid in U. 8. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 
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DISCUSSION OF CONTINGENT COMMISSIONS BEFORE DEPARTMENT HEADS 








Underwriters Oppose 
the Contingent Plan 


most AGENTS NOW AGAINST THE 
PROFIT-SHARING 
H, A. Smith, Charles E. Sheldon, C. E. 
Pellet, H. H. Putnam and Others 
Give Views at St. Louis 


The principal topic of discussion at 
the Monday session of the spring meet 


ing of the Insurance Commissioners 
held at the Planters Hotel, St. Louis, 
was Contingent Commissions. <A_ pre- 


liminary session was held Saturday, the 
ith. No action will be taken by the 
commissioners on commissions. It is a 
company-agent matter only. 

The subject was up for discussion 
pefore the laws and legislation commit 
tee, of Which Commissioner J. S. Phil- 
lips, of New York, is chairman. 

H. A. Smith Against Contingents 

President Harry A. Smith, of the 
National of Hartford, was the first to 
appear before the committee. He 
frankly acknowledged that he had ma- 
terially changed his views regarding 
contingent commissions, and was not 
now in favor of that method of com- 
pensation. His analysis of the situa 
tion brought out the fact that 59 per 
cent. of agencies in this country aver- 
age no loss, and S81 per cent. average 
a loss of 50 per cent. or under. 

Mr. Smith said that to consider 
equitably contingent commissions not 
less than one State could be used as a 
unit, and called attention to the year 
1906, when every State in the Union 
produced a profit except California, the 
loss from that State destroying all 
profits, necessitating heavy calls on 
capital. Mr. Smith submitted an analy- 
sis of the National’s experience in 
North Carolina for three years, show- 
ing that in extremely unprofitable 
years the acquisition cost might be 
much greater than in profitable years; 
that the loss ratio neither controls nor 
greatly affects the acquisition cost. 

Would Increase Acquisition Cost 

He stated that contingent commis- 
sions on the most liberal basis would 
increase the acquisition cost about one 
third of one per cent., covering a three 
year period; that this would represent 
one-fourth of the underwriting profit of 
37 per cent. in the United States in 
1913. Mr. Smith brought out the fact 
that for the period from 1904 to 1913 
indusive there was an untlerwriting 
loss of .62 per cent. He was not in- 
(lined to belicve that agents would ac- 
cept anything like 12% per cent. flat 
and 12% contingent commission, which 
was the basis of calculations, staune 
that if anything higher was to be paid 
it Was Obvious that rates wou'd have 
'o be increased in order that the com 
panies might break even. In view of 
the fact that the commissioners and 
the public were so strong in their en 
deavor to decrease rates, he did not 
feel that any system carrying with it a 
rate increase could be justified. 

Putnam On Agency View 

H. H. Putnam, secretary of the Na- 
onal Association of Insurance Agents, 
who has just completed an extensive 
'rip through the southern States, was 
asked his views. He declared that the 
agents throughout the country had ma- 
rially changed their views regarding 
Me subject of contingent commissions, 
and that the large majority were op- 
posed to this method of compensation. 
He said the agents had favored the 
movement principally for the reason 
‘lat they believed it would bring about 
a better relationship between them and 
‘clr Companies. 
trina utnam said he thought it un- 
ents te that the request of Texas 
“a sted more compensation had not 

acceded to by the companies; that 


Texas was the only State east of the 
Rockies where commissions were lim- 
ited to a flat 15 per cent. basis. He 
thought an added 10 per cent. contin- 
gent would be an excellent test for this 
form of compensation. 
C. S. Pellet’s View 

The first speaker at the Monday 
morning session on the subject of con- 
tingent commissions was Clarence 8. 
Pellet, of Chicago, chairman of the sub- 
committee of the executive committee 
of the National Association of Insur- 
ance Agents. Mr. Pellet presented a 
prepared brief without reading. He 
spoke only on some of the main points 
at issue. He said that while agents 
had in the past favored the proposed 
contingent commission form of ¢com- 
pensation they were practically unani- 
mously opposed to it at this time. He 
said that the average compensation of 
the agent is now $21.90 per $100 of 
premiums collected. He called atten- 
tion to the discrepancy between his fig 
ures and those submitted by Mr. Smith 
on Saturday, which were than 
$19.50. He said he was inclined to be 
lieve Mr. Smith's figures were nearer 
correct than his, and that if this were 
true his arguments were $2.40 stronger. 

Mr. Pellet emphasized the fact that 
the local agent was a retailer of insur 
ance, and that after going out and se- 
curing a risk, making a survey, writing 
the policy, delivering it and collecting 
the premium, he still had not com 
pleted his transaction with the policy 
holder, for the average agent was called 


less 


upon for all manner of service during 
the life of the average contract. He 
said that the agent paid for office rent 


and clerk hire an average of $6.90 and 
that he did not believe that any agent 
in the large cities was able to net ex 
ceeding $7.50 profit per annum on $100 


premiums. Mr. Pellet brought forth 
his famous “contingent commission 
cigar,” with which he demonstrates 
how the commissions look January 1 
and December 31. He pointed out the 
general reduction in rates which mate- 
rially increase the agent’s work and 
decrease his income. He said that the 
American agency system was sound and 
had stood all tests despite efforts of 
the companies to break it down. 


Will Have No Effect on Fire Waste 


Iix-Piesident C. F. Hildreth, of the 
National Association, was called upon 
and said that he did not represent any 


association, but was speaking solely as 
a local agent. He read extracts from 
his address when president of the Na- 
tional Association, in which he favored 
coutingent commissions, stating that he 
was a “backslider.” Now being heartily 
opposed to the movement for the rea 
son that under the contingent commis- 
sion method the agent gambled with 
his income. He said that the applica- 
tion of the method would necessitate 
a clearing house to figure results, and 
that he did not believe that contingent 
commissions would in any way affect 
the fire waste of the country. Prefac- 
ing his remarks by saying he ap- 


proached this portion of his address 
with some temerity, yet he believed 
that those present wished to hear his 
honest convictions, he said, “If IT am 
correct on this point, I'll shoot.” 
“Shoot is the word,” commented Chair 
man Phillips. Mr. Hildreth asked the 
commissioners by what right they were 
seeing to interfere between the com 
pany and the agent as regards com 


pensation, 

C. E. Sheldon Reads Interesting Paper 
Sheldon, of Rockport, HL, 
and western manager of 


Charles EF 
vice-president 





In Surance 


A. R. PIERSON, President 


ASSETS 


Bond and Mortgage. $ 
New York City Bonds 
Railroad Bonds..... 
Miscellaneous Bonds. 


Railroad Stocks .... 


6,000.00 
452,175.00 
115,256.00 
214,407.50 
416,721.00 


Miscellanous Stocks. 234,175.00 
Cash in Banks and 

Se gwacew wien 87,948.05 
Reinsurance Due and 

other items ..... 73,873.97 
Agents’ Balances... 256,815.46 


$1,857,371.98 





STUY VESANT 


OF NEW YORK 


INCORPORATED 1850 





Statement March 31, 1916 


J. S. FRELINGHUYSEN 


Vice-President and General Manager 


111 William Street, 


Company 


G. F. HUTCHINGS, Secretary 


LIABILITIES 
Reserve.$ 623,163.86 


course of 


Reinsurance 
Losses in 


adjustment ..... 191,602.18 
Miscellaneous Liabili- 

i Scan wiawaiee 92,588.63 
PRC ee 700,000.00 
Net Surplus. ...... 250,017.31 





"$1,857,371.98 


Surplus to Policy- 


ee $ 950,017.31 


New York 








the American of Newark, read an ex- 
cellent paper outlining his ideas upon 
the subject of contingent commissions. 
He said that the continuously small 
profits in the business of fire insurance 
were materially stimulating the absorp 
tion of the smaller companies by the 
larger institutions, and that the busi 
ness could not stand any added bur 
dens. He said that the compulsory con- 
tingent commission basis for compen- 
salting agents would only be an indict- 
ment of the present method and ar 
raignment of the agent on the charge 
of disregard for public safety. He said 
that if contingent commissions were 
made compulsory it would destroy the 
present agency plants and in a short 
time force a great many of the small 
companies out of business; that it 
would make the formation of new com- 
panies practically impossible, and that 
so many local agents would be put out 
of business that it would in reality be 
an economic disaster; that it would 
host of spineless inter-insur 
ers, fly by nights and local mutuals 
Which would furnish “almost” insur- 
ance that would hardly qualify as good 
collateral. Mr, Sheldon called particu- 
lar attention to the growth of foreign 
re-insurance since 1906, when it was 
$10,951,316, to 1915 when it had reached 


create a 





$43,532,450. He said that while foreign 
re-insurers had increased their pre- 
miums nearly 300 per cent. stock fire 


insurance companies doing business in 
this country had increased only 32 per 
cent. in the same time. Mr. Sheldon 
suggested that the commissioners tax 
the companies on a contingent basis 
and asked why it would not be equit 
able to tax fire insurance companies on 
premiums less losses. He also asked 
if the commissioners had ever thought 
of using the moneys derived from taxes 
on insurance premiums, in excess of 
the amount necessary for the expense 
of operating the departments, for the 
purpose of conducting efficient fire pre 
vention bureaus. 
Kansas Opposition 

Insurance Commissioner Wilson, of 
Kansas, speaking on the subject said 
that while he knew little of the merits 
of contingent commissions he did know 
that the agents in Kansas were opposed 
to that form of compensation and that 
he knew that Kansas agents were not 
overpaid. Mr. Wilson said that he was 
continually flooded with demands made 
by influential men for rate reductions 
though he could not see the justice of 
it, even though election time was ap 
proaching and he hoped to be re 
elected. (Laughter.) 

State Fire Marshal Hussey, of Kan 
followed Mr. Wilson and declared 
that Kansas agents were 100 per cent 
strong in opposing the movement of 
contingent commissions. 


Sas, 


Commissioner Weeks, of Oregon, said 


he did not think the subject a proper 
one for the commissioners to discuss 
and was in favor of dropping it. 


Young Favors Contingents 


Commissioner Young, of North Caro 


lina, was the only commissioner who 
spoke in favor of compulsory contin 
gent commissions. He said he thought 


it absolutely necessary that commis- 
sions to agents should be regulated; 
that the present system was a premium 
on neglect of business of the compa- 
nies and the interests of the policy- 
holders. He said that he thought this 
might be the first step toward a reduc- 
tion of the expense of conducting the 
fire insurance business, which, he said, 
was now about 42 per cent. Mr. Young 
said the people were clamoring for a 
reduction and that the commissioners 
will fall short of their duty if they do 
not take some action. He said that 
legislative action might not be abso- 
lutely necessary, but that the compa- 
nies and agents should get together 
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and agree among themselves” to a re 
duction.” 
Uniform Fire Policy 

The question of a uniform fire insur 
ance policy was discussed at length at 
the afternoon session by Albert Blau 
velt, associate manager of the Western 
Factory Insurance Association. Mr. 
Blauvelt’s discussion was along the 
line of giving more consideration to the 
public, rather than to the individual’s, 
interests in the fire loss. 

Former Commissioner Ekern _ pre- 
sented for consideration a standard fire 
policy, which would make the co-insur 
ance clause applicable in all States 
The most important change suggested 
by Mr. Ekern was that the assured 
bear all losses up to 5 per cent.; that 
the companies pay total on everything 
above 5 per cent.; and that a rider may 
be placed on the policy for full cover- 
age when desired, this at an increased 
rate. He said that by eliminating the 
small losses—those running under $20 5 

from 25 to 30 per cent. of the insur- 
ance loss would be immediately wiped 
out. 


Federation Mixes In 
Contingent Fight 
(Continued from page 1.) 
the standpoint of a bank 
Therefore, to endeavor 
to agents on a 
com 


tirely from 
ing business. 
to force compensation 
contingent basis means reduced 
missions and nothing else. 

Now the exponents of the contingent 
commission proposition contend that 
while it may be true that there is no 
trade profit in the fire insurance busi 
ness, the contingent commission plan 
would have the effect to produce such 
care and selection of risks on the part 
of agents as to produce a profit to com 
panies, or, if companies well satisfied 
with their banking accretions were 
willing to forego underwriting profits, 
then, in the end it would operate as a 
salvage to the policyholder. 

The fallacy of the proposition is this: 
If the business is transacted without 
any hope of a trade profit, the averages 
of all agencies are, at all times, ahead 
of the producing side of the ledger with 
their losses, and the very instant that 
it dawns upon an agency that all hope 
of contingent commission has vanished, 
then the bridle of caution is removed 
and the tendency is to plunge for busi- 
ness of any kind or character in order 
to meet the fixed expense that every 
agency is compelled to meet. This is a 
psychology in the analysis of the con 
tingent commission which the ardent 
devotee has entirely overlooked. 

Call Contingent Commission Advocates 
Illegal 

In recent years there has come an 
awakening in the industrial world and 
the profit-sharing idea is rapidly gath- 
ering a momentum which bids fair to 
solve a great many of the misunder- 
standings that have arisen between the 
employed and the employer. Now, if 
the devotees of the contingent commis 
sion propaganda are really logical and 
sincere in the application of the prin- 
cipal they espouse, recognizing the en- 
tire absence of a trade-profit in the fire 
insurance business, they at once would 
be forced to concede that the only basis 
upon which commensurate compensa- 
tion might be awarded to agents, would 
necessitate participation in the bank- 
ing profits of insurance companies, 
since this is the only source from which 
there can possibly flow to the agents 
any contingent compensation. 

Define Authority of State Department 

Again, we submit that the authority 
vested in a State regulating and con- 
trolling the operations of the insurance 
companies (as artificial citizens) is one 
long since recognized as coming 
clearly within the organic powers of 
such State, but it might be well to re- 
member that these inherent powers 
flow from what is generally termed the 
police powers of a State, but it cannot 
be contended that such authority dele- 
gated to a State would permit it to 





abridge the right of personal contract. 
The Federal Constitution positively de- 
contract be- 


clares that the right of 
tween citizens (either natural or arti- 
ficial) shall be held inviolable; and if 
this be true, under what authority 
would the several States undertake to 
dictate to companies and agents their 
respective contract relationship which 
they sustain, each to the other. 

To concede the right of the State un- 
der its police powers to abridge the 


onal contract would be 

tantamount to a surrender of the cen- 

tral powers of the Federal Government, 

which it has specifically reserved to 

itself under the Federal Constitution. 
Discuss Politicians 


right of per 


If the Insurance Commissioner of the 
several States who have become im- 
bued with the idea of reducing fire 
waste and have’ seized upon what 
seemed to be the strongest possible in- 
strument by which such a result might 


be attained, would make a_e careful 


analysis of the basis of fire insurance 
tariffs and schedules, they would = ob- 
serve that a very large percentage 
(possibly 7 or 8 per cent) of the gross 
rate reflects the arbitrary and unwar- 


State in apply- 
against in- 


exercise of the 
penalties 


ranted 
ing taxation and 


surance companir Which results in 
gathering large ums of money for 
which there is no budget or need; in- 
direot taxation, which is absolutely con 
trary to the spirit of all constitutions, 
since it places in the hands of poli- 
ticians large sums of money to be spent 
without any reference to the fact that 


“The power of the purse belongs to the 


people.” 


Citing the State of Kansas and other 
States probably would reveal the same 
condition of affairs, the Insurance Com- 


missioner’s office of Kansas for the last 
year collected a sum equal almost to a 
half million dollars, while an allowance 
of $20,000 would probably be a very 
generous one to defray all expenditures 
of that office, leaving a large sum of 
money taken only from policyholders, 
illustrating the effect of indirect taxa- 
tion the flagrant abuse of power vio 
lating in fact the very pirit of old 
Magna Charta, that “the power of the 
purse belongs to the 

If Insurance Commi: would 
recommend to their respective legisla 
tures the freedom of all fire insurance 
schedules from unwarranted taxes and 
penalties imposed by the State cand if 
the State needs more money, permit 
it to collect its taxes in the regular and 


people.” 


ssioners 


ordinary manner), you will observe a 
very substantial diminution in = insur- 
ance premiums, instead of using a fire 
insurance schedule as a vehicle to col 
lect such indirect taxation, which is 
manifestly unfair and cannot be de- 
fended. 


WILL CONSOLIDATE OFFICES 


Howie & Cain and de Rivera Will Oc- 
cupy Same Space—Firms to Be 
Kept Separate 


On May 1 W. J. de Rivera & Co., Ine., 
metropolitan agents of the Teutonia of 
Pittsburg and the Caledonian-Ameri 
can, whose offices have been at 80 
Maiden Lane, will combine with Howie 
& Cain, Inec., general agents of the 
Hlanover, in occupying the oflices of the 
latter at 100 William street. The iden- 
tity of each firm will be maintained. 


———. 








INCORPORATED 1794 — 
™ INSURANCE COMPANY? 


STATE OF PENNSYLVANIA. 


308 & 310 WALNUT ST., PHILADELPHIA, PA. 
CASH CAPITAL, $1,000,000.00 
$2,585,925.98 ASSETS, § 


LIABILITIES, $4,012,341.68 











SURPLUS TO POLICY HOLDERS, $1,426,420.70 
AGENTS WANTED WHERE NOT REPRESENTED 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 


92 William Street, New York 








Incorporated A. D. 1822 


The North River Insurance Company 


NEW YORK 
Statement, December 31, 1914 


Capital Reserve for all other liabilities 
$500,000.00 | $1,727,208.78 
Surplus to policyholders Assets 

$1,134,980.17 | $2,862,188.95 


CRUM & FORSTER, New York General Agent 








Nord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY I, IDIG 


I gers aaa ue bw a ee wk aaa dnd $2,063,315 
RD edie crcienica cham nwrdinnmsiebamewaae 922,699 
POT Te Pere TT Te TT TEE Te Tee Te 1,140,616 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEWHAN, United States Manager 
AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 











Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1915 


Cie IGEN. cds sasavssescneessesessecesics, ie eeee 
Re-Insurance Reserve ...... en 2,922,524.02 
Reserve for Unpaid Losses and All “Other Liabilities 450,413.57 
MET SUES nk ese Kee keas eee 2,528,182.77 _ 
poof SP 2: eer re 


During a successful record of 59 years this Company nas paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 





















F. ~ HAWLEY, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,351,482.71 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT ; 
Pennsylvania, New Jersey and New York J 
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BROKERS ACTIVITIES 








Status of a Fire 
Broker’s Commission 


MUST LOOK TO COMPANY TO RE- 
COVER FOR SERVICES 





Cannot Recover From Insured—Situa- 
tion Reviewed By W. O. Badger, Jr., 
Insurance Lawyer 

The fire insurance broker and _ his 
commission present difficult questions 
which constantly come up on William 
Street. Several inquiries recently re- 
ceived by The Eastern Underwriter 
along this line were referred by this 
paper to William Otis Badger, Jr., well- 
known insurance lawyer and counsel for 
a number of brokerage houses. Mr. 
yadger has written the following mem- 
orandum discussing the subject: 

The reason for most of the difficult 
questions that arise from the relation- 
ship of an insurance broker to the com- 
pany and to the insured, lies principally 
in the fact that the relationship is a 
dual one, the broker being for some 
purposes the agent of the insured, and 
for others, the agent of the company. 
Generally speaking, the broker is the 
agent for the insured. It has been held, 
however, that this agency may cease 
with the negotiation for the policy. He 
is, no doubt, under the ruling of the 
United States Supreme Court, the mid- 
dieman between the company and the 
insured. 

Broker the Agent of the Insured 

In the negotiation of the policy, the 
broker is, of course, the agent of the 
insured, and here lies his chief claim to 
usefulness. His skill and experience 
are placed at the disposal of the in- 
sured to obtain for him the most ad- 
vantageous policy possible and the low- 
est rate consistent with safety. 

In this respect he owes the duty of 
care to the insured and may become lia- 
ble for negligence or lack of skill; for 
instance, if he, contrary to instructions, 
accepts policies with improper clauses 
which, upon the occurrence of a loss, 
invalidate them, he is personally liable 
to the insured for the entire loss. So 
also, if he selects insolvent companies 
he may become liable to the insured 
upon their failure to pay. 

The extraordinary part of the rela- 
tionship is, however, that although his 
skill and care are placed at the service 
of the insured, and he may become lia- 
ble for severe penalties to the latter, 
his compensation in almost every case 
comes from the company and not from 
the insured. 

Middleman 


The commission of the middleman 
upon the bringing together of two par- 
les to a transaction, depends upon 
agreement either express or implied. In 
the negotiation of an insurance policy 
there is rarely an express agreement as 
lo the compensation of a broker. Of 
‘ourse, if there is an express agree- 
ment, this governs in every case. In 
the absence of such an agreement, the 
‘ourts have to imply one from the na- 
lure of the relationship, based upon the 
custom of the business. The parties 
are held to have contracted with refer: 
*nce to the usual custom, which on this 
account, has the force of a rule of law. 
_ By this test, the insured is not liable 
an event to the broker for commis- 
— the arrangement is that the 
tor “ ay pays the broker a commission 
ear eee the business, usually by 
the deduction from the amount of 
The ee handled by the broker. 
cue that the insured is not lia- 
the ae broker for commissions for 
the oe which he performs, is that 
* ob ee never agreed to pay for 
i . but understands as does 
i 2 r, that the payment is to be 
meee rm of a commission from the 
Dlaing A — fundamental rule ex- 
right —s loldings as to the broker’s 
the in commission on the refusal of 

Sured to take the policies which 


he has ordered, and on cancellation of 
the policies, etc. 


Broker Helpless If Insured Refuses to 
Accept Policies 

If an insured has ordered a broker to 
procure policies for him, which he 
thereafter refuses to accept, the broker 
is helpless. He cannot collect his com- 
mission from the insured because the 
latter has not agreed to pay any, and 
he cannot collect from the company be- 
cause the transaction has not been con- 
summated. From the company’s stand- 
point, the payment of the premium is 
the event of most importance in the 
negotiation of a fire insurance policy. 
Difficult questions arise, however, when 
a policy which has run for some time, 
is canceled either by the insured or the 
company. The decisions are not clear 
or uniform as to the broker's right to 
retain full commission upon cancella- 
tion of the policy. It is quite clear that 
if the broker acts in bad faith and in- 
duces the insured to cancel, he must 
certainly refund to the company the 
commission which he has received up- 
on the portion of the premium returned 
to the insured. 


If Policy Is Canceled Before Expiration 

It would seem also that even if the 
insured in good faith cancels his policy 
before expiration, the broker must re 
fund the commission upon the portion 
of the premium returned, because 
broker and company are both held to 
have contracted with reference to and 
knowledge of the cancellation clause in 
the policy permitting cancellation by 
either party. 


If, however, the insurance company 
cancels before expiration, a question 


arises that is not at all free from doubt. 
The decisions so far rendered seem to 
point to the conclusion that the broker 
may, as a matter of legal right, retain 
his full commission, on the theory that 
the acceptance of the risk by the com- 
pany ended the broker's interest in the 
transaction. As a matter of custom, 
however, and to keep on good terms 
with the company, the broker usually 
makes return of his commission to the 
company, inasmuch as the company is 
obliged, on cancellation, to pay back 
to the insured the unearned premium 
without credit for its payment to the 
broker. 

These are the fundamental principles 
of the relationship and are subject to 
variation by agreement, either express 
or implied. 

” * a 


Rotary President Joins Buffalo Brokers 

G. Barrett Rich, Jr., who will be- 
come associated after May 1 with the 
Laverack-Haines Co., insurance brok- 
ers, in Buffalo, N. Y., was formerly com- 
mercial manager of the Federal Tele- 
phone and Telegraph Co., in that city, 
and has been identified with the inde- 
pendent telephone interests in West- 
ern New York for the last fourteen 
years. Mr. Rich has long been active 
in the work of the Chamber of Com- 
merce, having served as vice-president 
for three years, and is now a director. 
He is also a past president of the Ro- 
tary Club and Scout Commissioner of 
the Boy Scouts of America in Buffalo 

* * * 


$2,000,000 War Risk 
One of the biggest “war risk” insur 


ance policies yet placed in Western 
Canada has been taken out by the Al 
berta Provincial Government, direct 


frcem Lloyd’s, London, and insures the 
provincial parliament buildings for the 
sum of $2,000,000 against war risks of 
any kind. The policy was placed 
through the local agents of Lloyd’s, 
Messrs. McGeorge and Chauvin. The 
pclicy is of an elastic character, so far 
as war risks are concerned. It covers 
damages arising from bomb outrages, 
etc., and even from fire resulting from 
gasoline used by alien enemies. 
* s * 

Stanley Bowers Has Scarlet Fever 

Stanley M. Bowers, of Frederick C. 
Smith & Co., wag taken down with scar- 
let fever last Friday. He was faring as 
well as could be expected yesterday. 
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Authorized Capital $500,000 
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Frank & Dual > s ted tes Managers 
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NEW YORK LIFE INSURANCE 





THE YORKSHIRE 


resented a1 


& TRUST CO. 


INSURANCE COMPANY, Ltd. 
OF YORK, ENGLAND 


SHED 1824 
t of the English Fire Companies not hereto 
the United States 
BRANCH 
Ernest B. Boyd, Underwriting Manager 
Frank B. Martin, Supt. of Agencies 


LANE, NEW YORK 


U. S. TRUSTEE, No. 52 Wall St., N. Y. 


1 EPARTMENTS METROPOLITAN, Willard S. Brown & Co., Managers, New York, 
N. ¥ PACIFIC COAST, MeClure Kelly, Manager, San Francisco, Cal.; CAROLINA 
VIRGINIA, Harry R. OB , Manager, Greensboro, N. C.; SOUTHEASTERN, Dargan 
& Il .M \t ta, Ga.; LOUISIANA and MISSISSIPPI, Jas. B. Ross, 
Ml ‘ \ ‘ | 





HAS ONE COMPANY 50 YEARS 


James B. Turnbull’s Experience With 
Agricultural—First Agency in His 
Home at Utica 


Turnbull, of J. B. & J. M 
Utica, N. Y., on April 9, 
a representative 


James B 
Turnbull, at 
completed 50 vears as 


of the Agricultural Insurance Company 
of Watertown Ile was appointed in 
1866, and came to Utica, where he has 
since remained After two years when 
his office was at his home, he opened 
an office in the building now occupied 
by the Howarth-Ballard Drug Company 
in Genesee Street and in the following 
year established his office at Bleecker 
and Genesee Streets where he has since 
remained. Since 1873 his brother, J. M 
Turnbull, has been associated with him. 


A bouquet of roses reached Mr. Turn 
bull on the day that marked his fiftieth 
year with the Agricultural with the best 
wishes of the Company 


FRENCH RE-INSURANCE 


New Law to Prevent Information Leaks 
Should Not Be Too Strict, Says 
Correspondent 


regulate 
assurances 


The proposed new law to 


the operations of foreign re 


is still exercising the mind of the 
French insurance world. A correspond 
ent of “L’Argus” writ to point out 
that foreign trade has been a weakness 
of France in the past, and that, in fu 


ture, organization to take her full share 


in world commerce must be part of 
French ideal Reuassurances with for 
eign countri are not only indispen 
sable to effect necessary division of 
risks, but also secure in return a share 
of foreign assurance business. For fire 
insurance the leading client of France 
is Russia, followed in second place 


by England The correspondent of 


“L’Argus” is of opinion that, while su 
pervision is very necessary to prevent 
leakage of information, the demand for 
the setting up by foreign companies of 
local boards and deposits of funds will 
make the game not worth the candle. 





| For The Protection Of Its 
Policy Holders 


THE HANOVER 


FIRE INSURANCE COMPANY 


HAS A 
Cash Capital 
Cash Assets .. ET rar 
Cash Surplus to Policy Holders 


$1 000,000.00 
4,585,075.59 
1,706, 316.03 


The real strength of an insurance com 
pany is in the conservatism of its manage- 
ment, and the management of THE HAN- 
OVER is an absolute assurance of the 
security of its policy. 

R. EMORY WARFIELD President 
JOSEPH McCORD Vice-Pres. & Sec'y 
WILLIAM MORRISON .. Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 














THE COMPANY WITH THE PYRAMID 
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FIRE INSURANCE Co. 





4.069.140 .67 1.252.267 06 


4.310.636 19 287,056.25 
2.800.404 13 —| 1.322.076 .14 
4.661.140 6) | 1408.08) 54 
5.196.017 46 | 1810 004.23 
5,553.270.70 1,576,330 62 
5.725. 60034 | 1684 6046 


526 69 1,703,433 67 


6.250 
6,350,079 09 | 1,725.713.78 


TOTAL LIABILITIES $3.149,365.31 
POLICY HOLDERS SURPLUS $3, 200,713.78 











First National Fire 
of the United States 


ASSETS 

Real Estate (Equity) $ 254,5 
Mortgage I 2 ,600.00 
Bonds (Market Value) » 972,966.29 
Cash in Banl d Office 8 2897.63 
Agents’ Bala 81,266.65 
Interest and Rent Due and 

Accr ed 27,215.03 
All other A 4,602.31 

Total «++ +$1,614,627.81 

ROBERT J. WYNNE, Pres. 


New York City Agent 
WM. SOHMER, 75 William St. 
New York City 





Statement of Condition Dec. 31, 1914 


Insurance Compan 


° 
Washington, D.C. 
LIABILITIES 
Outst inding Ftve EOO0C6.cccccccss $ 19,278.41 
Unearned Premium Reserve -» 244,603.01 
Accrued Charges on Real Estate 18,646.29 
All other Liabilities.............. 8,156.78 
Capital Stock Fully Paid $877,275.00 
Capital Stock Partially 
Fad avvsccesccvecveecs 22,260.70 
ee ern 404,407.62 
Surplus to Policyholders.......... $1,303,943.32 
DEE: ‘nGdecanebeaiiiitcnnhemeadail $1,614,627.81 


JOHN E. SMITH, Managing Underwriter 
Brooklyn Agent 

FRANK ECKEL BECKER, 153 Remsen St. 
Brooklyn, N. Y. 
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BOUTS LAUNCH A NEW CLUB 


YOUNGER WILLIAM STREET SET 


Three Brothers La Tourette Active— 
Members Handy With “Mits” or 
Have Other Talent 


About seventy-five of the younger 
ceneration of William street 
men, employed by companies, 
and brokers, got together last Thursday 
evening in the offices formerly occu- 


ped by the clerical department of the 


insurance 
agents 


Pacific Fire for a general good time. 
Tiuey had it. 
William Benedict, of Rollins, Burdick 


& Hunter; Gene Madden, of John A. 


Lvneh’s’ office; John Anderson = and 
George Sullivan, of Marsh & McLen- 
nen, and Pierre La Tourette, of the 
Pocifie Fire, were the men who start- 
ed and carried out the plans for the 
esening’s entertainment, which was 
composed entirely of. William street 


talent. 

Harry Cox, of Wilcox, Peck, Brown & 
Crosby, was the first man to brave the 
critics. He scored with his piano play- 
ing. Bert Myers, of R. A. Corroon & Co., 


undertook to referee some boxing 
bouts. He stayed through the three- 
round dispute between Garrett Glen 
nen and George Gingerick, both of 


Men working for 
brokers should be good scrappers. 
Garrett and George qualified easily. 
Mr. Myers lasted also through the bout 
in which Gene Madden, of John A. 
Lynch's office, and Charlie Smith, of 
Wileox, Peck, Brown & Crosby, settled 
tneir differences. That was his limit 
through, and while attention was being 


Marsh & McLennan. 


g:ven the injuries of Referee Myers, 
Frank Schwartz, of the Niagara Fire, 
seng three songs. He had to leave 


early so he couldn't sing the other one 
he knew. Referee Myers came to about 
then and told some stories. Only a few 
had heard them more than twice, and 
the laughter was well distributed,. if 
not polite. The bout between “Battling” 
Peck, of Samuels, Cornwall, & Stevens, 
and “Kid” La Tourette, of B. N. Exton 
& Co., was well along in the third 
round when Peck, whose footwork was 
classy, accidentally happened to land 
on the stout gentleman standing by 
the piano, who spilled a stein of beer 
down the front of his waist coat. 
When this had been absorbed by sev- 
eral dusty desk blotters that happened 
to be handy, the bout proceeded. 


The hit of the evening was the Aeo- 


lian Quartet, known to vaudeville. The 
quartet was led by “Bill” Ponsford, 
of the Pacific. Hadden Gray, also of 
the Pacific, led the applause. ‘“Red” 
Boyd, another Pacific recruit, danced 
ar old-fashioned clog dance. 

The instrumental efforts of the “La 


Tourette Trio,” composed of Phil La 
Teurette, of Samuels, Cornwall & Ste 
vens; Pierre, of the Pacific; and Guy, of 
Lt. N. Exton & Co., were just approach- 
ing the grand finale when Pierre broke 
au mandolin string. 

Gene Madden, masquerading as Gaby 
Deslys with a partner recruited on the 
spur of the moment from the company, 
did a burlesque tango. 

In getting these young men together, 
it was the idea of the committee to 
have present representatives from 
every branch of the insurance business, 
who haye good-fellowship talent. The 
affair was so successful that before the 
evening was over, there was consider- 
able talk of organizing a social club. 
A suggestion that met with much favor 
was that the organization be upon a 
co-operative basis, with no officers, no 
treasury, no dues, and no fixed mem- 
bership and that the expense of each 
pioject should be handled on a pro rata 


besis. It was unanimously felt that, 
ut any rate, another such gathering 


should be held in the near future and 
plans were made accordingly. 


a 





NEW JERSEY NOTES 

















LIGHT ON PASSAIC 
Arrest of Firebug Comes During In- 
vestigation of Fires By Insur- 
ance Companies 
Passaic’s bad fire record was partly 
explained this week when Joseph 
Shedosky, a Russian, twenty years old, 


vas arrested, charged with setting 
many fires in that city. He had been 
seen running away from a_ burning 


vuilding. He made a full confession, 
saying he had started thirty fires since 
the start of the year. To the Chief of 
Police he said: 

“T don’t want any one to be burned 
up in fires, but I like lots of excitement, 
| have had a mania for fires since I was 
eight years old.” 

There have been eighty-six suspi 
cicus fires in Passaic since the first of 
the year. The companies have been 
trying to find out why there were so 
meny. 

The loss record of Passaic, N. J., was 
being carefully investigated by a num 
ber of companies with the result that 
a number of policies have been can 
celed, while new business was being 
scrutinized with greater care than for 
merly. 

A field man who has looked over the 
situation informs The Eastern Under 
writer that in his opinion the activities 
of brokers in Passaic, particularly with 
reference to loss adjustments, bears 
close watching; in fact, one of the com- 
panies may call the attention of the 
Department of Insurance and Banking 
to the Passaic situation. 

Some brokers have an arrangement 
with their insured by which they adjust 
losses. As they get 10 per cent for 
their adjustment services they can 
make more out of a fire than they can 
out of insurance commissions. The 
natural consequence is an increase in 
the moral hazard of the town. 

These brokers are finding it harder 
than formerly to place business. Com- 
panies, too, have been in part to blame 
as they have not had an easy time of 
late in getting agents. One of the 
large agencies has passed a resolution 
to the effect that it will not accept an 
uninspected risk. 

A representative of the Atlee Brown 
office has been in Passaic looking over 
the situation. 


AMBITIOUS VILLAGE 


Salem, N. J., Was Seriously Consider- 
ing Installing a High Pressure 
System 

Agitation for a high pressure fire 
main system in Salem, N. J., received a 
setback as the result of a recent con- 
ference between the Water Committee 
of the Common Council and Charles H. 
Fischer, superintendent of the Engi- 
neering Department of the Atlee Brown 
office. 

Both Mayor Grier and Mr. Ayars, of 
the Water Committee, stated that Mr. 
Fischer said that when he_ received 
word from Salem that a high pressure 
system was contemplated there he 
thought some one was trying to work 
a joke on him, for he had never, in all 
his experience, heard of a city with less 
than 10,000 or 15,000 population at- 
tempting such a thing. 

Mr. Fischer said he wanted to be 
thoroughly understood as not recom- 
mending the installation of a separate 
high pressure system for fire protection 


‘purposes for Salem, and has corrobor- 


ated his remarks with a letter to Mayor 
irier for filing with Council. 

Unless the city has plenty of money, 
Mr. Fischer said, a high pressure fire 
main should not be considered, for af 
ter going over the city he has found 
that most of the buildings are only 
three stories high and with some im- 
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aa) 
provements to the present system all FOUR GOOD MOVIES 
requirements would be met. ——— 
Mayor Grier informed Mr. Fischer Insurance League of Newark Sees 
that the statement had been made _ in “Locked Door,” “Fire Drills,” 


“Fires” and “Carelessness” 


Council and also in a petition filed with 
that body, that if a high pressure sys 
tem were installed there would be a 
material lowering of the insurance 
rates for Salem. 


The 


ance 


monthly meeting of the Inguyr 
League of Newark was held to 
day. It took the form of a moving pic 
- ture exhibit. Subjects shown included 
CONFERENCE DELEGATES “The Crime of Carelessness,” “Locked 
Door,” “Fire Drills” and “Fires.” The 
pictures are owned ag follows: 
“The Crime of Carelessness” by Ng 
tional Association of Manufacturers. 
“Locked Door” by Fire Department 


Representatives of Five Sections of the 
Country Meet Here on Tuesday 
Morning 


The delegates to the initial meeting of New York. 
of the National Automobile Underwrit- “Kire Drill” by Department of | 
ers’ Conference which will be held at : , bi ent Of Labor 


New Jersey. 
“Fires” by Department of Combusti 
bles and Fire Risks of Newark, 


the conference room at 80 Maiden Lane 
at 11 o’clock on the morning of April 
25, will be as follows: 
Western Automobile 


’ 


Underwriters 


Conference : Hyatt H. and C. G. Lyon, of Atlanta 
Marshall, Fireman’s Fund; Sauter, re recently established an insur 
ance agency in that town. 


Boston; Gallagher, Aetna; Letton, 








Prussian National; Bulkley, Springfield -, 
F. & M. J h C P C 
Pacific Coast Automobile Underwriters’ onn ™ aige 0. 
Conference 
Levison, Fireman’s Fund; Breeding, INSURANCE | 
Aetna; Malonay, Automobile Insurance | 


Rutgers and Sea 
Liverpool & Lon- 


Co.; Brown, Globe & 
Ins. Co.; Anderson, 
don & Globe. 

New England Automobile 
ers’ Conference 
Automobile Insurance Com 
Boston; Buswell, Home; 
Hartford; Bowden, Globe 


65 Kilby St. Boston, Mass. | 


BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 183% 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 
United States Branch 








Underwrit- 


Clough, 
pany; Hedge, 
Timberlake, 
& Rutgers. 
Eastern Automobile Underwriters’ Con- 

ference 

Cox, U. 8S. Lloyds; Smith, German- 


American; Youngman, Ins. Co. of N. A.; 
January 1, 1916 


Hamilton, Federal; Sewall, National. fea ae —— 

Southern Automobile Underwriters’ Surplus in United States..... "776,621.82 
Conference pen losses paid in United 

Whitman, Phoenix of Hartford; | yi isi eo. ey goo 

Neare, Neare, Gibbs & Co., Gen. Agts., W. R. BROCK, President ~— 

Cincinnati; Ross, Gen. Agt., New Or- [| wp. MEIKLE, Vice-Pres. & Gen, Mgr. 





leans; Mikell, Royal; Burchell, Queen. 








Oftice: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 


E. C. IRWIN, President T. H, CONDERMAN, Vice-President 
M. G. GARRIGUES, See. and Treas. 
R. N. KELLY, Jr., Asst. See. and Treas. 








1817 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1916, to New York Insurance Department 


LIABILITIES 
Renee Tes: (MON NN... cookie te corcacscatcdeuvwiadscqceade $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
ee eines 9,410,306.91 
Unsettled Losses and Other Claims...................-cceeeeee 1,428, 496.86 
Net Surplus over Capital and Liabilities...................... 3,387,090.69 
Total assets January 1, 1916.. ....... $16,225,894.46 
Il. A. Smith, President S. T. Maxwell, Asst See'y Dae a 
(i UI. Tryon, Secretary C. S. Langdon, Asst See’y i, 9 a \e 
I. DD. Layton, Ass’t See’y Ie. | Pike, Ass't See'y 





SURPLUS TO POLICY HOLDERS, ~ - - 





$5,387,090.69 
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Casualty and Surety News 











The Eastern Underwriter’s 
Automobile Number 


IMPORTANT SERVICE EDITION 
TO BE ISSUED NEXT WEEn 
sketches of Underwriters, Reflections 
On Moral Hazard, New Accident 
Viewpoints, Special Articles 


The Eastern Underwriter will issue 
on April 28 a special automobile sec- 
tion, consisting of twenty-four pages, 
which will contain information and 
special feature articles of vital and per- 
tinent interest to companies, agents 
and assured. An attempt has been 
made to treat this great and growing 
division of insurance in a fresh and 
unhackneyed, and at the same time an 
iluminative and authoritative, manner. 
The issue will have an unusually wide 
circulation, going to manufacturers, 
bankers and others, in addition to in 
surance men. In the compilation of 
the material The Eastern Underwriter 
has had the co-operation of leaders in 
the automobile business, of the New 
York police department, which has ex 
tended every courtesy for the gather- 
ing of the information in its posses- 
sion; and of others who have interest- 
ing things to say. 

Who’s Who 

One feature of particular interest to 
underwriters will be a story telling the 
names and careers of leading automo 
bile insurance men, The rush of com- 
panies into the automobile field has de 
vel ped a» entire new schoot of under- 
writers. A short biographical sketch 
of many of them will be published. 

The most important legal decisions 
affecting automobile insurance have 
been digested by an expert for this edi- 
tion. 

A full account of the manner in which 
the New York Police Department han- 
dles the automobile thief situation, and 
how it is training men to spot stolen 
cars is given, together with a new 
viewpoint on automobile accidents. 

A representative of the Automobile 
Underwriters’ Conference has written 
an interesting article on moral hazard 
in automobile insurance. The early 
history of automobile liability insurance 
is told in another article, while a third 
treats of the fire insurance end of the 
automobile insurance contract. 


A Glance at the Contents 


Adjusters have furnished a page of 
amusing stories of unusual accidents, 
showing contingencies that confront 
the owner of a car. Stories of depre- 
Clation and how to cover it, and fleet 
Iisurance are given. Agents will be 
particularly interested to read a strong 
article against automobile mutual com- 
panies written by a man who is fight- 
ing them. The prohibited list of one 
of the smaller companies is given to 
act as a guide to agents about to start 
soliciting automobile insurance. 

These are only a few features in one 
of the most striking and interesting 
service issues in the history of the in- 
surance business. 


PLAN FALLS THROUGH 


Automobile Club of Rochester Drops 
Its Mutual Insurance Proposition— 
Sends Back Checks 


The Automobile Club of Rochester 


} 
has for the time hei a : 

. ‘ing dropped its auto- 
Mobile insur: Ht * 


bie ac ance mutual plans. Checks 
The — hack to 100 contributors. 
rate mMpany was unable to incorpo 

* under the law. The club now 


— the law changed. 
harles M Tobin, former 


age { ; i i 
i of the Commercial Union. 
‘ary of the club. 


special 


is see 


SMITH AGENCY UNDER LIMELIGHT 


Insurance Office of Philadelphia Mayor 


Said to Control Large Share of 
Bonding Business 
A despatch to the New York “Com 


r:ercial” from Philadelphia says that 
insurance men there are greatly inter- 
ested in the fight upon Mayor Thomas 
B. Smith on account of the disclosures 
which show that his agency the Thos. 
B. Smith Co. controls a high percentage 
ef the bonds of officials and contractors 
dcing business with the city. 

The Smith agency represents the 
National Surety Co., which recently 
published advertisements in the local 
pepers in which the fact that the Com- 
peny was preferred by the officials of 
the city as a bonding medium was 
made the feature. The Company ex 
pressed pride in the success of the 
agency. 

Mayor Smith who it is charged at 
GLe time denied ownership of agency 
recently admitted he held a large block 
of its stock and said he knew of no 
reason why he should deny his inter 
ests. If his interest in the agency con 
flicts with his duties as mayor he said 
he would resign the mayoralty. 


TWO NEW DIRECTORS 
Thomas L. Miller and Fred B. Lloyd 
Added to Board of Casualty Com- 


pany of America 


At a meeting of the board of direc 
tors of the Casualty Company of Amer- 


iva this week recommendations made 
o the directors by President KE. L 
Hearn were adopted unanimously and 
will be presented to the stockholders 


After the 
announced 


at their meeting on 
mecting this 


May 2. 
week it was 


that Thomas L. Miller, former presi 
dent of the West Coast-San Francisco 
Life, and Fred B. Lloyd, former mana 


ger of the Pacific Coast Casualty Co., 
had been elected directors of the latter 
Company. 

The Casualty Company of 
is making splendid 
the line. 


America 
progress all along 


PROMOTE M. R. JOHNSON 


M. R. Johnson, assistant resident sec 
retary for the Frankfort General at San 
Irancisco, since August, 1915, has been 
appointed resident secretary for the 
company, succeeding Wm. B. Hayes. 

M. R. Johnson is regarded as one of 
the most promising of the younger cas 
ualty underwriters. He joined’ the 
Frankfort’s Pacific department in 1912 
as underwriter, becoming assistant resi 
dent secretary in August of last year. 
Before joining the Frankfort he had 
been a member of the home oflice staff 
of the Pacific Coast Casualty and later 
was with the National Surety at San 
Francisco. 


H. R. CLOUGH ILL 
Herbert R. Clough, of the automobile 
cepartments of the Aetna companies, 
has been away from his office for some 
days because of illness. 


BUSINESS=BUILDERS 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
LY «an ag Compensation, Automobile, Accident, Health, 
Lina Lk> Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts BondingaInsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 


MAY BE 10,000 IN PARADE») .°.!'.i!siscatue, iit 


























' very largre ‘ ‘ lose ibseription blank 
md would isl that you thserile whatever 
ALL STRONG FOR PREPAREDNESS .,,.,,, ;,..) ie he. Saee ath ae Guedniaee he 
“ your offic ihserthe whatever, they can, and 
. : re list yrromptl ’ it under rive 
Brokers Go on Record in Resolutions— : et Phe i mi tty pm. . ‘ ie | 
Appoint Committee of Five— treasurer, For the honor and glory of the it 
Herrick, Chairman surance business, and because our entire feel 
mg ot » st ne that the United tates ill 
re re itself for any emer y we ask that 
W. CC. Potter, chairman of the com ee ee that thes fase a dee Res come 7 
mittee On enrollment of the Insurance | liberally It ha ilready been decided that 
j ’ rpl which 4 ‘ 1 hare ifte 
(lub for Citizens’ Preparedness Parade, 4 nn ' * Po " eal Y 1 af i, n. nad 
said on Wednesday that at least 5,000 Qo" tie fund to pay the expe cag ae 
insurance men, and probably 10.000, insurance busine ittend the Plattsbur 
{ 


would march in the Preparedness Pay mp 
rade of May 13. Kdward Griflith, chair 
man of the finance committee, said that 
the insurance men are showing their 


interest in the ovement | the large National 
interest in the move nt by le large Chicago Company Lost Heavily 


TAKES OVER ILLINOIS SURETY 


Surety Co.’s Re-insurance— 


rT P checks at ave already : F 
number = 3 ae oe Dae See in Lorimer Bank Trouble 
been received a 
Red, white and blue posters are be 


The National Surety Company wil! 
re-insure the Illinois Surety Company 
Stockholders of the latter held a meet 
ing on Wednesday, at which they de 
cided to go into voluntary liquidation 

The Lorimer bank troubles are in 
part responsible 


ing hung in a great many Offices 
George T. Wilson, of the Kquitable, 
savs the life men are showing great 
enthusiasm, too. Major A. White, mat 
shal, says that all that is necessary 
for a great turnout from the insurance 
offices is a fine day, but that despite 


the weather the insurance delegation 


SOCIAL INSURANCE CAMPAIGN 


will be one of the most prominent in 
line. There will be five bands in the A committee appointed by the Ameri 
insurance division alone. can Medical Association to study the 
Brokers’ Resolutions question of “social insurance,” or com 
The Fire brokers Association of pulsory health insurance for wage 
New York enthusiastically endorsed earners, has opened headquarters in 
the parade at its meeting on Wednes. No. 131 Kast Twenty-third street, it 
day A committee of five from the as was announced this week. 


sociation was appointed as follows Dr. Alexander Lambert is chairman 
Chairman, Newbold lL. Herrick; War. Of the committee, Dr. Frederic Cotton 
ner J. Roberts, George P. Nichols, A.C, of Boston is a member, and Dr. I. M. 
Hegeman and Frank KH, Mendes Al) Rubinow, who for some years has been 
have had national guard experience connected with health and accident in 


The brokers passed the following SUurance companies, is executive secre 
resolutions telling emphatically where tary. 
they stand on the preparedness issue: Kfforts will be made, Dr. Rubinow 

Whereas. This association believes explained yesterday, to awaken public 
that the United states should bring interest in social insurance, to draft a 
about a state of preparedness to meet plan applicable to the needs of this 
any untoward acts of other nations: Country, and to endeavor to secure pas 
and sage of legislation providing for such 

Whereas, The Insurance Club has (surance 


been organized for the purpose of tak 
ing part in the Citizens’ Preparedness 
Parade to be held in this city) on a. RR 
May 12: Scott & Ziegler, went with Darby, 
te It Resolved, That the president of Hooper & McDaniels this week in a 
this association appoint a committee of like capacity. Mr. Chinnock started 
five to enlist the co-operation of the in- with John M. Talbot & Co. twelve years 
surance brokers of this city in the ago as an office boy. Since that firm 
movement and to co-operate with the has been Russell, Scott & Ziegler he has 
finance committee of the Insurance been rate man and solicitor. 
Club in the matter of subscriptions to — _ — 
defray the expense of the Insurance OPENS IN GLENS FALLS 


CHINNOCK MAKES CHANGE 
Chinnock, solicitor for Russell, 


Club in connection with the parade The Associated Co-Operative Fire In 
Statement By Edward Griffith surance Co, of New York State has 

In a letter to insurance men this opened an agency in Glens Falls, N. Y 
week Mr. Griffith said under the management of Dr. W. A. E 
A ‘ parading ed wit Cummings, who already has an agency 


in Ticonderoga The announcement is 





Accident—Health— Liability 
Automobile 


NEW YORK METROPOLITAN DEPT. 
100 William Street 





Perth, Scotland Dr. 


FREDERICK RICHARDSON, United States Manager thie 
General Building, 4th and Walnut Sts., Philadelphia . 


Elevator Teams 


particularly interesting to other agents 
view of the fact that Dr. Cummings 


Grurral Arcridrut an nounces that he is prepared “to write 


Fire aud Life 


Assurance Corporation, Ltd. aioe 


in addition to fire insurance a full line 
of general insurance, including auto 
liability, fire, property dam 
age, etc,” 

well known in his 
For twenty years he was with 
Waterloo Wagon Co. 


Cummings is 
section. 


SPECIAL FOR ROCHESTER 
Charles E. Addison has been ap 
pointed special agent of the London & 
Lancashire Indemnity for Rochester 
and vicinity. The appointment became 
effective this week, 


Workmen’s Compensation 
Burglary Etc. 


NEW ENGLAND DEPARTMENT 
18 Post Office Square, Boston 
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ACCIDENT INS. ARGUMENT 


FOUND IN A COMPENSATION DE- 
CISION 


Wife Sues Employer—Significance of 
Decision As Seen By Casualty 
Company of America 


Casualty 
out 


the 
“Bulletin, 


coming issue of 


America’s 


The 
Company of 


to-morrow, will contain the decision 
handed down by the Mercer County 
(N. J.) Court of Common Pleas in the 
ease of Thirza Ann Foley vs. Home 


Rubber Co. Commenting on the judge’s 
decision, the Casualty Company’s “Bul- 


letin” says: 
“Had the deceased carried an acci 
dent policy his wife would have re 


ceived double indemnity, as he lost his 
life while riding as a passenger on th» 
steamship Lusitania Workman’s com- 
pensation only for accidents 
arising out of occupation, whereas an 
accident policy covers all accidents, at 
all times, and in all places. Compensa- 
tion will not take the place of an acci- 
dent policy when full coverage is de- 
sired.” 


covers 


Judge Marshall’s Opinion 

Judge Marshall, in his opinion, said 
in part: 

“This case before the court 
for determination upon a stipulation of 
facts agreed to by both the petitioner 
and respondent, the issue raised be- 
tween the parties being solely on ques 
tions of law. : 

“The uncontroverted facts as de 
tailed in the written stipulation are as 
follows: 


comes 


“1. Thirza Ann Foley, the petitioner, 
is the widow of Arthur R. Foley, de 
ceased, and resides in the city of Tren- 
ton, N. J.; that the petitioner was de- 
pendent upon the said Arthur R. Foley, 


and that there is one child under the 
age of eighteen who was also depend- 
ent upon him. 


“2. That the said Arthur R. Foley 
was in his lifetime employed as a spe- 
cial traveling salesman, and manager 
of the European trade, by the respond- 
ent, Home Rubber Co., of Trenton, N. J. 

“9 That it was necessary for the 
said Arthur R. Foley in the course of 
his employment to visit the London of- 
fice, the HMuropean headquarters of the 
respondent; that he engaged passage 
and sailed from the port of New York 
on the steamship Lusitania on May 1, 
1915; that while the said steamsnhtp 
was on its way across the Atlantic 
Ocean it was, on the 7th day of May, 
1915, attacked by a submarine of the 
German navy; that the torpedoes fired 


by the said submarine hit the steam- 
ship and caused her to sink within a 
few minutes; that the said Arthur R. 
“oley died as a result of the sinking 


of the said steamship. 


“6. That the said Arthur R. Foley, 
in the regular course of his business, 
was due to sail for London in Septem- 
ber, 1914, but because of depressed 


business conditions, the trip was post- 
poned; that in March, 1915, it became 
necessary to make the trip; that Mr. 
Foley put it off on account of war con- 
ditions That in April the necessity 
became quite pressing, and Mr. Foley 
applied for and received a passport as 
an American citizen, to sail on the 
Lusitania; that his employers knew of 
the fact that he intended to sail on 
May 1 on the Lusitania, and offered no 
objection that he received such pass- 
port; that he was not instructed or re- 


quired by his employer to sail on the 
Lusitania or on that specific date. That 
at the time the Lusitania sailed there 
was an American steamship sailing for 
a British port, under the protection of 
the American flag; and that the said 
Arthur R. Foley might have sailed on 


that ship, so far as the duties or re- 
quirements of his employment were 
concerned, 


“7. That the respondent had due no- 
tice of the death of the said Arthur R. 
Foley, and at the time of his death and 
prior thereto, the said Arthur R. Foley 
received wages from the respondent at 
the rate of sixty dollars per week. 
That the funeral expenses incurred by 


Mrs. Foley for the burial of her hus- 
band amounted to $325. 

“In order to entitle her to recover 
compensation under the act petitioner 
must show: 

“1. That Foley’s death was caused 
by accident. 

“2. That the accident arose out of 
employment. 

“3. That the accident arose in the 


course of employment. 


Cites Other Cases 

“The question whether or not an in- 
jury is an ‘accident’ within the pur- 
view of the act is a mixed one of law 
and facts—-when applied to ascertain 
facts, it is a question of law. Bryant 
vs. Fissell, 86 Atl. 458. 

“An accident is an unlooked for mis- 
hap or untoward event which is not ex- 
pected or designed. Fenton vs. Thorn- 


ton & Co. (1908) A. C. 443, T. L. R. 
684; Bryant vs. Fissell, 86 Atl. 458. 
“This occurrence seems to come 


within that definition. Foley’s death 
was certainly unlooked for, and it was 
an untoward event, not expected and 
not designed by him or anyone else, at 
least as far as Foley himself was con- 
cerned. 

Defines “Accident” 

“An accident arises ‘in the course of 
employment’ if it occur while the em- 
ploye is doing what a man so employed 
might reasonably do within a time dur- 
ing which he is employed, and at a 
place where he may reasonably be dur- 
ing that time. 

The deceased 


was on a journey in the in 
terest of his employer and it is admitted in 
the stipulation that it was necessary for him 
in the course of his employment to visit. the 


Loudon office of the respondent. It 
iy for him therefore to cross the Atlantic 
Ocean which he undertook to do by engaging 
passage and sailing from the port of New York 
on the Lusitania. The Lusitania was the 
latest and fastest ship in the service at that 
time and not withstanding the war zone de- 
clared by the German Government, a thousand 
or more passengers undertook the same voyage 
on this ship. @lthough deceased had not been 
instructed by his employer to sail on the Lusi 

that specific date, the employer 


tania oor oon 
did know of the fact that he intended to sail 


Was neces- 


on that particular steamship and offered no 
objection, 

From all the facts in this case, T conelude 
that the aceident occurred while the deceased 


was doing what a man so employed might rea- 


sonably do, within a time during which he is 
employed, and at a place where he may rea- 
sonably be during that time, from which it 
follows that the accident occurred “in” the 


employment 
It remains_to be considered whether the ac 


course of his 


cident arose “out of his employment. An ac 
cident arises “out of” the employment when 
it is something the risk of which might have 
heen contemplated by a reasonable person, 
when entering the employment as incidental 


to it Srvant vs. Fessell supra 

T Schmoll ws. Weisbrod & Hess 
decided by Jvdge Shinn in 
Court of Common Pleas 


Brewing Co 
the Atlantic 


was 
County 


upon the same grounds 

The destrvction of an unarmed passenger 
ship by a belligerent power, without warning 
and without affording an opportunity for the 


was, at that time, an un 
heard of act The United States as well as 
other nevtral countries denounced the act as 
contrary to international law and it is now 
a historical fact that the German Government 
has given assurance to the President of the 


passengers to escape 


United States, through the State Department, 
against the occurrence of such an act in the 

ture, in so far as the German Government 
is concerned. 

The destruction of the Lusitania by a German 
submarine resulting in the death not only of 
Foley, but of hundreds of other passengers 
and members of the crew, does not appear 
to the Court to have been a risk reasonably 
incident to the employment of the deceased 
or one which might have been contemplated 
by a reasonable person when entering the em- 
ployment as incidental to it. 
is that the accident which 
jley’s death was clearly not 
“out of” his employment, of which 


My conclusion 
resulted in Mr. Fx 


one arising 


the actual or lawfully imputed negligence of 
the employer is the natural and proximate 
cause, 

The petition will be dismissed but with- 


out costs. 


GRIFFITH IN ATLANTIC CITY 

Edward Griffith, of E. E. Clapp & Co., 
left on Tuesday for a week’s sojourn 
in Atlantic City. Mr. Griffith is in- 
tensely interested in the Insurance 
Club for the Preparedness Parade, of 
which he is chairman of the finance 
committee. He was scheduled to take 
a 2.15 P. M. train on Tuesday, but at 
2 o’clock he was stil] trying to part a 
man from his money in the interests of 
preparedness. 


Statement of the Ownership, Management, 
Circulation, etc., 
required by the Act of Congress of 
24, 1912, of THE EASTERN 
published weekly at New 
1, 1916 
State of New York. 
County of New York. ss. 
Before me, Milton If. Levy, Notary Public, 
in and for the State and county aforesaid, per- 
sonally appeared Clarence Axman, who, having 
heen duly sworn according to law. deposes and 
says that he is the Editor of THE EASTERN 
UNDERWRITER, and that the following is, to 


August 
UNDERWRITER, 
York City, for April 


the best of his knowledge and belief, a_ true 
statement of the ownership, management (and 
if a daily paper, the circulation), ete., of the 
aforesaid publication for the date shown in the 
above caption, required by the Act of August 
24, 1912, embodied in section 443, Postal Laws 


and Regulations, printed on the reverse of this 
form. to-wit: 

1. That the and addresses of the 
publisher, editor, managing editor, and busi- 
ness managers are: 

Publisher, THE EASTERN UNDERWRITER 
CO., 15 William Street, New York, N. Y. 

Editor, Clarence Axman, 105 William Street, 
New York, N. Y. 

Managing Editor. Clarence Axman, tos Wil 
mn. YF. 


names 


liam Street, New York, 
Business Manager, William T.. Hadley, 10s 
Willi-m Street, New York, N. Y 
2. That the owners are: (Give names and 
aderesses cf individual owners, or, if a cor 
seration, ceive its rome and the names and ad 
dresses of stockholders owning or holding 
nt. or more of the total amount. of 

stock.) 

THE EASTERN 


UNDERWRITER CO., 105 
William Street, New York, N.Y, 

Clarence Axman, 15 Williom Street, 
York, N. Y. 

Beniamin F 


3. That the 


New 
Hadley 


known 


Plainfield, N. J. 
bondholders, mortgagees, 


and other security holders owning or hold 
ing © per cent. or more of total amount. ot 
bonds, mortgages, or other securities are: 
None. 


4. That the two paragraphs next above, giv 
ing the names of the owners, stockholders, and 


security holders, if any, contain not only the 
ist of stockholders and = security holders as 
they appear upon the books of the comnany 
but also, in eases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation. the name of the person or corpora 
tion for whom such trustee ts acting, is given; 
also that the said two paravravhs contain state 
ments embracing affiant’s full- knowledge and 
heltef oes to the cirermstance ind conditions 
under which stockholders and = security hold 
ers who do not appear unon the books of the 
company as trustees, hold) stock and secur 
ites in a capacity other than that of a bona 
fide owner; and this affiant has no reason 
to believe that any other person. association, 
er corporation has any interest direct or in 
direct in the said stock, honds. or other se 
curities than as so stated by him 
CLARENCE AXMAN, Fditor. 
Sworn to and subscribed before me this toth 
day of Avril, 1016. 
MILTON If. LEVY, Notary Public. 
My commission expires March 30, 1917. 
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“EXPLOSIVES” DEFINED 


Steam Boilers Not Covered By Restric. 
tive Clause—Anchor Life 
Loses Case 


The Appellate Court of Indiana jp 
the case of Anchor Life  Insuranee 
Company vs. Meyers was called upop 
to interpret the use of the word “ey. 
plosive” as it is found in the common 
form of accident insurance policies. 

The insured was the owner of q 
steam engine used in operating a gay 
mill. He met his death by an explo. 
sion of the steam boiler and the bene. 
ficiary under his policy brought this 
action against the Anchor Life Ingyr 
ance Company to recover on his pol. 
icy. The policy contained a Clause to 
the effect that handling electrical wire. 
or dynamos making or using explo. 
sives, blasting, etc., within one year 
from the date of the policy without the 
written consent of the company should 
work a forfeiture of all rights under the 
policy. 

The contention of the insurance cop. 
pany was that an explosion of a steam 
engine was such an accident as resulted 
from the handling of explosives. This 
contention was not, however, upheld by 
the court, the court holding that ex 
plosives have reference only to a sub. 
stance whose decomposition or combus 
tion is generated with such _ rapidity 
that it can be used for blasting or any 
fire-arms. A steam engine could not 
come within this definition. 

Justice Moran in speaking for the 

court said: 
Massachusetts _ statute 
regulating, prescribing and prohibiting 
certain things to be done within the 
municipalities of the State, “explo 
sives,” as used in connection with pro 
hibiting the keeping of the same in ex 
cess of a given quantity, are defined 
“to includes guncotton, nitroglycerin or 
any compound thereof, and any fulmi- 
nate, or any substance intended to be 
used, by exploding or igniting the same 
to produce a force to propel missiles or 
to rend apart substances, except gun- 
powder.” 


“Under a 


It is clear, we think, that the as- 
sured, while assisting in running 4 
steam engine in connection with the 


operation of a saw mill, as disclosed by 
the second paragraph of answer, was 
not engaged in “making or using ex 
plosives” within the terms of the pol 
icy of insurance, and that the demurrer 
was properly sustained as to the sec 
ond paragraph of answer. 
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No Delay 





Incorporated April, 1905 


Mlinnis Surety Company 


“WE ISSUE SURETY BONDS” 


' Liberal Commissions :: 
WRITE TO DAY 


Local Agents Wanted Everywhere 


134 S. La Salle Street, CHICAGO 


Attractive Contracts 





C. A. CRAIG, President 


W, R. WILLS, Vice-Pres. 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 
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[_ Special Talks With Local Agents 


“It is sratifying to us to 
Soliciting mote that many of our 
Depository agents are giving the 
Business proper share of their 


time and attention to the 
soliciting of depository business,” says 
a representative of the Massachusetts 
p. & 1. Co. We have been endeavoring 
to increase your interest in this line, 
which is highly remunerative from the 
agents’ standpoint, and the results are 
beginning to show that you find the 
prsiness worth while. 

“Business of this kind is even easier 
t¢ command than public official busi- 
pess because the sources of business 
aie the banks, and in most cities and 
towns the banks which carry deposits 
of public funds are usually well known. 
The times when public moneys are 
awarded to banks are also a matter of 
public notice, coming usually at tax col- 
lection time, or after the sale of a bond 
issue. Depository bond business is 
therefore easy to keep track of and to 
suiicit at the proper time. 

“It should nevertheless be borne in 
pind by our agents that arrangements 
are generally made by public treasurers 
seme time in advance except in States 
where it is the custom to advertise for 
bids. It is usually possible to arrange 
with treasurers to be advised as to the 
names of banks which are _ soliciting 
the deposits of public funds, and it is 
then in order to interview the mana- 
gers of such banks and obtain promises 
of at least a portion of the depository 
bond business. 

“If you have not already found time 
ty formulate a systematic campaign for 
business of this description, you will 
find it much to your advantage, as well 
as ours, to ao so. Bear in mind that 
while the general rate for depository 
bonds is $5 per thousand per annum, 
tebates can be made to banks, based 
oi the average daily deposits where 
the depository bond runs for a year or 
more, and this arrangement in many 
cases brings the actual cost to the 
bunks much below the basic rate.” 

* ~ ~ 


Don’t loaf on the 
Don’t to Agents job. Occupy the 
cf National Life minutes; the hours 
ou. S. A. will take care of 
themselves. 
until to-morrow 
to-day. 


Don’t put off 
you should do 
rever comes.” 


what 
“To-morrow 


Don't hesitate to do the right thing 
atthe right time. “He who hesitates is 
lest.” 

Don’t over-classify an applicant.  Al- 
Ways give the company the benefit of 
the doubt. 

Don’t write an applicant at age 49 
When you know the applicant is 50. 
Murder will out” and then! 

_ Don't insure anyone whose combined 
‘surance amounts to more than their 
income, 

Don’t recommend a risk to your com- 
phy that you would not insure your- 
‘elf and on whom you would not be wil- 
ling to pay the losses. 

Don’t forget that claims must be paid 
wien due and in full. 

Don’t rob a claimant or the company 
of a cent. 

Bea, deceive the company and poli- 
wma by placing a risk in A when it 

“ongs in B. 
pew Suppress facts in the applica- 
oo for insurance. A company is 

‘und by the acts of its agents. 

— forget that honesty is the best 

icy and that nothing else will ulti- 

Mately win. 
we forget that we want salesmen 

emg in name but in deed. 
is yt forget that a satisfied customer 

your Silent salesman. 
_ delay the adjustment of a 
- Beat your competitor to it. 


Don’t forget that the company wants 
oLly men who are capable and honest 
in the selection of their risks and set- 
tlement of claims. It is practically im- 
possible among the industrial classes 


to’ equitably adjust claims by final 
proof through the mails. 
x * * 

Generally when a_repre- 

Excuses sentative falls off in his 


for average production he 
Failure makes all manner of ex- 


cuses for his poor showing, 
says “The Federal,” issued by the Fed- 
eral Life. “Among these are that com- 
petition is too keen, that the other fel- 
lcw has features in his policies that are 
not in mine. In this connection let me 
en'phasize that you can buy so much 
for $1. It appears difficult for some 
agents to understand how some compa- 
nies can give certain benefits for the 
same money. Because one company 
will feature a special benefit in its poli- 
cies it is not clear to him why the same 
feature should not be found in the 
policies of other companies. However, 
the other companies have certain fea- 
tures which are far more liberal than 
the one in question. There are a num- 
ber of agents who think that all good 
features ought to be embodied in one 
policy. They apparently fail to consider 
that there are only one hundred cents 
in a dollar and out of those one hun- 
dred cents the company must pay a 
ccrtain amount for operating, for com- 
missions and claims. If the policy em- 
vodies provisions too generous the com- 
pany is bound to do business at a loss. 
When the Federal recently constructed 
accident and health policies they took 
all these matters into consideration. 
We embodied in our policies as many 
of the most liberal provisions known 
in accident and health policies and pro- 
duced a contract that cannot be excel- 
led for the money. In order to sell 
such liberal contracts as we formu- 
lated, it was necessary to slightly in- 
crease the premium rates, but the addi- 
tional benefits guaranteed in the con- 
tracts are worth far more than the few 
cents extra charged for the premium.” 


* * & 
OVERRULE MASS. 


THE BOARD 


But Hereafter Notice of Accident Must 
Be Served Upon Company and 
Board Alike 





The Supreme Judicial Court of Mas- 
suchusetts holds that an employe who 
i; injured and who is entitled to com- 
pensation from the State Industrial 
Board must not only serve notice upon 
the insurance company who carries his 
accident risk, but must also serve such 
notice on the Industrial Board itself. 

The court goes on to say that service 
of notice by the insurance company on 
the Industrial Board is not sufficient 
under the law. The matter arose in 
the case of an appeal by Contractors 
Mutual Liability Insurance Company. 

John McLean, the employe, worked 
on certain tunnel work in the city of 
Boston. He carried insurance in the 
Contractors Mutual Life Insurance 
Company. He was injured, taken to a 
hospital, and after being discharged 
from there went to Nova Scotia, stat- 
ing that he desired to recuperate in the 
ccuntry. He wrote the insurance com- 
pany a letter calling their attention to 
the accident. He served no notice on 
the Industrial Accident Board within 
the six months’ period as required. The 
insurance company, however, served 
notice of the accident and took neces- 
sary steps to secure a recovery. The 
Board refused to allow compensation 
on the ground that the notice of the 
insurance company to the Board does 
not satisfy the statute. 

The contention of the Board was that 
it was the duty of the employe himself 


W. E. SMALL - 
A Strong Casualty Company 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 


MACON, GEORGIA 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


President 


HEALTH LIABILITY 
ELEVATOR TEAMS 








GE eavessesseekeeks 
Liabilities 
eee s 
Surplus over -all liabilities. 


Fly Wheel Insurance. 


The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William Street, New York City, N. Y. 
ANNUAL STATEMENT, DECEMBER 31, 1915 
Lavan tek cal cabs beueid bc budbek dene $12,726,400.64 


pekawees tbe beedobesebeneenee 52,159,863.76 


This Company issues contracts as follows: 
Health and Disability Insurance; Burglary, Lorce: 
surance, Liability Insurance—Employers, Pub!ic, 
Damage), Automobile (Personal Injury, Prope ‘ty 
ists, Owners and Landlords, Elevator, Workmen’s Compensation- 


8,576,859.03 
3,149,541.61 


Surety Bonds; Accident, 
t Insurance; Plate Glass In- 
(Personal Injury and Property 
Damage and Collision), Physicians, Drug- 
Steam Boiler Insurance; 








HOME OFFICE, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


R. R. Cornell, Vice-Pres. Ss. Wm, 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


CHARTERED 


POLICIES 


EUGENE H. WINSLOW, President 


Burton, Sec, 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 
1874 


OF THE MOST 
APPROVED FORMS 


Alonzo G. Brooks, Ass’t Sec. 











HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 








C. H. FRANKLIN, U. S. Mer. and Attorney 
LIABILITY— 





The Frankfort General Insurance Co. 
of Frankfort-On-The-Main, Germany 
ESTABLISHED 


United States Department, 123-133 William St., New York, N. Y. 
TRUSTEES: Union Trust Company, 80 Broadway, New York City 


INSURANCES TRANSACTED 


Employers 

Public Vessel Owners 
Teams General Contingent 
Workmen's Landlords Druggists & 
Compensation Elevator Physicians 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


1865 


JNO. M. SMITH, Sec. U. S. Branch 


Burglary 

orkmen's Collective 
Individual Accident & Health 
Industrial Accident & Health 








to serve the notice. On this appeal 
taken to the Supreme Court it was de- 
c'ded that claims must be presented in 
strict accordance with the law. The 
court, however, did allow the presenta- 
tion of the claim here on the ground 
tl at the failure to serve the notice wags 
occasioned by mistake. 
NO LONGER AN ADJUSTER 
“Big Bill” Adams, otherwise Repre- 
sentative William L. Adams, of the 
Hazleton legislative district, was noti- 
fied on Friday last that his alleged tem- 
porary job of adjuster for the Insur- 
ance Board of the Workmen’s Compen- 
sation Board would come to an end the 
next day.—‘‘Pennsylvania Exchange.” 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
‘STABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manage: 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 
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Good Service 


AND 


Guaranteed Cost Life Insurance 


are the Cornerstones of our Successful Company. 

Brief, liberal, clearly expressed policies with guaranteed low 
cost are serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies furnished 
upon request. 


FOR AGENCIES ADDRESS 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 





rs 


Pan-American Life Insurance Company 


New Orleans, Louisiana 
Cc. H. ELLIS, President 


Total Insurance in force .......... MEMEE shecan ead ews $18,000,000.00 


ce a eer CED ow wslnaasds as 2,500,000.00 





We have a few attractive openings for high class life insurance men throughout 
our territory. 


If interested, write for full particulars, also ask for a description of our New 
Double Indemnity and Accident Benefit Policy. 


E. G. SIMMONS, Vice-President and Agency Manager 
Whitney Central Bank Building 
New Orleans, Louisiana 


It’s a Winner. 























WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 

FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar 





antees th at in case of total dis ability is a result of accidental injury, the Comp my 
will J direct.to YOU at the rate of $50 PER WEEK during such dis neagpge but n 
“of » weeks, after which the weekly indemnity will be at the rate of $25 PE 7 
WE D k throughout the 2 riod of disability Can insurance do on ? ‘An d why 
man be satisfied with a policy that would do less? Th st is lo 
thee wanted a Maine, sew Hampshire, Vermont, Pennsylvania, Ne mth C arolina, 
South Carolina, Te ‘ Delaware Mis 1s ippi and Kansas. An opportunity 


a al bility hddvees 


> wien 


for Lik Tnsur 


United Life ool iociduas Insurance Co. 
Home Office, United Life Building - Concord, New Hampshire 

















Liability Accident 


Burglary Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of America 


Home Office: 68 WILLIAM STREET, NEW YORK 











ONE OF THE BEST FORMS OF 
INSURANCE EVER DEVISED IS THE 


Equitable’s Life Income Policy 


EMBODYING A 


NEW DISABILITY CLAUSE 


WINIUIL TUUQVUUOUUOUVOTQUUOOULUUOOAUCOOAUUORAUUAUAUUSEU UA | l 


Under this latest form, if the Insured be- 
comes totally disabled he receives an in- 
come for life equal in amount to the income 
payable to the Beneficiary after his death, 
any sums thus paid to him being in addi- 
tion to and in no way reducing the income 
which the Beneficiary will subsequently 
receive. Itisa form that may fairly be said 
to sell itself. Those seeking the latest and 
best in life insurance will do well to in- 
vestigate. 


UUGNLUU.UUUHUAVUEUEUEUUA UAT mn 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








LL 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 







U. $. Gash Assets, Dec. 31, 1914 $14,814,383.94 


Surplus, - = = = 4,841,887,19 
Losses Paid by Chicago Fire, 187! 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire,1904 — 1,051,543.00 


Liverpool 

ano Onion 
ano Globe 
Insurance Co, 


LIMITED 







Over $147,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, AssT,. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 


NEW YORK OFFICE 
80 William Street 
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